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INTERESTED ? 
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YOU LOOK LIK! 
READY MONEY to ME 


Life Insurance Men— 


A contract with our Company will 
insure you a prosperous year. 


BEST COMMISSIONS—BEST POLICIES—WRITE US 


RESERVE LOAN LIFE INSURANCE COMPANY 


Indianapolis,!Indiana 
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LAUNCH NEW BUREAU 
FOR SALES RESEARCH 


New Work to Be Conducted at 
Carnegie Outlined at Meet- 
ing in Cincinnati 


ADVISORY BOARD NAMED 


Required Membership of 30 Companies 






Criticizes Masonic Mutual Legis- 
lation Asking Incorporation 


WASHINGTON, D. C,, Jan. 25 
President Harding last week vetoed a 
measure adopted by both branches of 


incorporate the Masonic 
Mutual of the District of Columbia and | 


Congress to 











BILL VETOED BY PRESIDENT|sSTANDARD LIFE’S DECISION 


Message to Congress on It Sharply | Continental Life of Kansas City Is | 


Transferring Its Head Office 
This Week 


DECATUR, ILL. Jan. 24.—Prin 


pal offices of the Standard Life of Di 
catur will be removed to St. Louis ir 
the next three weeks and office Sstatl o 


100 will be transferred. A newly 


lormee 




















PLAN IS DISAPPROVED|TO MOVE TO ST. LOUIS EQUITABLE TO QUIT 


| THE H. & A. BUSINESS 





| Big New York Company to Write 
Only Life Insurance 
After Feb. 28 


'HAD $2,000,000 PREMIUMS 





| 


Both Cancellable and Noncancellable to 








Is Assured and Plans Will Be _— his veto m« senge there — 4 | syndicate of Missouri men has invested Be Cut Out—Speculations 
° Snarp criticism of the propose egis- e . - ! 
Carried Out. lation ge and along with the Standard on Effect 
ee ' ile went the Commonwealtl ife of | 
——— lf the act were to promote the fra- awa . ; j cENOS ns uth J | 
” maha, Kk x } ontrols. | 
ternal service as it purports,” he said, rl P “ A the Standard controls. | 
CINCINNATI, O., Jan. 24.—Another | “jt would be discriminatory and un ne company has about $80,000,000 of NEW YORK, Jan. 23.—A surprise of 
- ie surance “o 
iby was born last week in Cincinnati | fair to the Masonic order, which is an . eco pe ey T irge proportions furnished the life 
‘ a . stablic j e , , ng -. } larter ofhce wil] remain in Decatur oe ‘ 
when the Life Insurance Sales Research | ¢Stablished institution dati 2 nee fo the Se. Tom , | “a casualty fraternity here when it 
> : I beginning of our national life, which sor age ous location in the Re- | age , he E 
Bureau of the Carnegik nstitute was | permits no service in its name for profit public National Bank buil yr will e generally Known that the quit 
launched. Che whole matter was thor- “It is not conceivable that an organi- eid tor wider endeavor Che St lard ible Life ad decided to cease writing 
oughly gone over by representatives ci | zation is purely traternal and benevo Life came to Decatur i 1911 fro ther 7 ymnal accident and health as 
F Vv { 3 ' P ; canna ite} p here i , 
ome 20 companies who met in a com- | lent which provides for a reserve fund Litchfield, where it > oo ess | of Fi 8 next. The society will carry 
in BI aaa required by law in the regulation o s the Mutual Protective Lea ‘ - , Ke : 
miitee room in the nion Centra ali ordinar\ life snsurance companies LRP lew as its ead 7 d| ad ack ent rw on its DOOKS, 
building with Winslow Russell as chair- | though the act stipulates a classification | that on throuch ti cena d . l nts w be urged to vigorously 
man and Pa M. Holcombe, jm as sec which exempts the association tro rowtl d exp 1 ad “ ] | < tl ré ils | rough its group 
retary. The following advisory board | federal taxation. If it is desirable to| tinue its executiv: nev cat epartment the Equitable will continu 
ia ; ; have such a provision tor traternal ‘ 1 t | | 
of seven was nominated and elected ran " ‘stn t ’ \n “ _ 1 n ~ new contre : t 1 healt ind accident policies in 
| surance nd tl opt ion ¢ anions Athi 
For one year, Arthur F. Hall of the | Jent institutions. there should be pro — & fon , 3 ad , , | < - ve pled 1 a = mess, OU 
. 4 . . ous i ) Cc not rough nv other } 9 ! 
Lincoln National, and Ralph H. Rice | vision for compliance with tI regu aloes i : — r ON " rer channe 
+ | ' , ~ | i ) i 
of the National Fidelity; for two years, | tions of the superintendent of insurance: ee i owt f , Announced by President Day 
. : ° nt ind I re n i 
| > " " | ) ‘ + 717 or fa) al Tt) c ira- ‘ ‘ 
Charles Hommeyer of the { nion Cen- | an 1 the limitation ' t any £ “ banker ihe first announcement made with 
tral and Philip Burnet of the Con- | ternity ought to be removes Mort wane Te ie act te the pareeueh encliet ond 
- t indars i r i continuc oO t 
tinental of Delaware; for three years, | over, just consideration of our frat mov t h st health business was at the gathering of 
. . ow ’ ‘ nila 4] ( ( aet its Pp S ol S dard t t ! ve at i a sy 
©. M. Thurman of the Mutual Benc- nal activities might well requir ©! an of ¢ p> a Equitable Life managers in this city on 
> . , 1 a) ) i 1 i { s { | s ' ; 
fit, George L. Hunt of the Guardian | sanction of any fraternal order whos« ge ‘ n ent of ! ie ( he | Friday fact. President W. A. Dew leiet 
‘ - . : | oan a : ” I g i n l assets o , ' ‘ 
r am F avlor of the Equitable. | name is employed . , a issu be « Sale otot , . 
an illam EK, Laylor | Pins swealth 1.if 1 Ss | iit the 1 ne tatement in the 
| on on ith 1 a ine l I | 
Each of the co-operating member com- | ‘ . matter 
— — wi ec something over $6.000.000 with 
panies will be asked to designate an | le may . uring the years 1919 and 1920 the life 
. ’ | ° . i ie) » 0) ) 1) SUuTT ~ i 
othicer who will be in charge of the Metropolitan Promotions hoe : ; in rpius Of ov rance business experienced a phe 
a ~ 000 ' neue in for . 
WOrk. Twenty-three compames wre ; 7 . 00, and mst aah fOr ‘ nomenal expansior In view of the gen 
irembers at the close of the day’s oes- | Official appointments Getermuned $80,000,000 of the comb 1 con ! ! depre n during 1921, it 
ion and several more were signed up | "Pon by the directors of the Leu The Standard Life has 1 le ve been expected that the new 
S10n ij Ss Crs l Sig ul . 4 i a i 
before the end of the week Che r politan Life this week include those ot eadwav und the presidency o R | f urance companies 
vetore ie \ . > + . " . ‘ " ropped back to its former 
' 2 ¢ james D. Craig and Raymond \. Car ar i . é 
quired membership of 30 companies is 5 ated ~- | : C. Knicht Paisley | d two « Iya rt T} howing of the Equit 
already assured, so that the work will | Pe" 1 = — oe A c _ co 1 ind recently purchased | nw , 19 roximately 9 
| as { resident and amp- trolli ’ t 
xo forward as cutlined. } as hith vice-president ant Lam] controlling interest the Common- | f the 1 \ done in 1920 
a , bell and Ek (y Gaalt, assistant secr wealth Lite « Omaha It is ; | f es} y gratifvine It 
Meet at Pittsburgh in March tarics. Both Mr. Craig and Mr. Ra dont that tu staid lous possibilities 
1 en oO « Side compat 
he Carnegie Institute is furnishing nond have been long in the service of | 4 us mx the thie t life | = + th 
“ . . ‘ , } w | } it +] . oT tt ifs I it ! r Sir . 
$10,000 of the find and all the equip- | the company and, \v hile having the], | Se . Bremen ean ne ie 
ment \ week’s meeting will be held | title of assistant actuaries, have been 
rte . . ic o h I S] tn lat 
in Pittsburgh in March, at which a rep- charge ot the department Oe he late ' 1919 the Equitable started 
resentative of each of the companies James M Ms, = Pemagee 2 shed winigaaplh MOVING TO ST LOUIS | rite person accident ind health 
i - vl } " - | ‘ . 1 
ill be present and work directly w th | control. Mr Knight has pierre ata se The Continental Life « "en City | rar I » was taken primar 
the Institute along the line indicated. | purchases at the head office, while Mi will } , 1 4) a ; f irpose in the pro 
} ] A this vee} ) f the Societ f< suUsiness ‘ 
[he advisory board of five members | Campbell is head of the group lie di- : wheoes om a . , busin I 
ne a \ é ee. “te Me Galt had bee sency su- | Cit to St. Lor nd w e ope ed n found vever, that it was not 
will meet once or twice a year and} Vision. - salt hha J en agency ou- | oy —— ; Np ond ther euntl tes die 
will throughout the year Keep In Cios¢ perintendent on the Mat = - , r a ' , ry Cy 1 considerable part of tl attention 
’ . + , ' rers ; he hat S oO t ( oO ) 
touch with the Institute, serving as a {to his promotion anagers Of the | that me ty anager > ftice and field forces from 
learine house for the work between | Metropoiitan will hold their annual con syndicate t has quite an te t i fo be ; 
the Institute and the companies ventiol Thursday and_ Friday It} the Continental — Lite las =purchased Equitable } therefore, decided 
th y : p 
lohn M. Holcombe, Jr., the manager | is expected seven hundred and fifty | outright 40,000 shares he time has come when it should 
ot tas hap . Ss “ 1 : : rere nad ssistants vill hb I j entir energies o nthe oppor 
of the bureau, having given up nis con- — iain . . : ian 7 | tu es for the development of the life 
-cti i - *h u if nat “J , « T a } j 
nection with the Phoenix Mutual Li New Jersey Probe Sought rance busin¢ rhe Equitable train 
will remove from’ Hartford to Pitts —— - | nd development program for the life 
bureh within a few eks a will b eas \ movement is afoot to make a legis- | bu ‘ comprehensive, and to obtain 
burgh within a few week nd I Writing Much Term Business if ' . gh RaetTe, Sue te ates 
actively in charge of the work. He has lative vestigation it ew Jersey cov num 1 will iui ' ’ 
> . } : . ; ‘ nts ld of lif nalt ndivided attention o the o rffice 
bea: calling on companies for the past | Life agents in the large cities say ring the entire field of life, casualty a ee - of tl . me offi 
. oh ai em ' ont hosed he grou - df staffs i his decision in 
couple of weeks and has made a favor- | tnat so far as the ap] for larg ire insurance, based on the gro inds that | at tha Seatietiin Sh cna 
able impression wherever he has gon umounts of insurance concerned, | the ficial rey s the companics ne personal accident and health in 
He has had a valuable training, is | they all want the cheapest kind. There w such enormous profits being real nee as of Feb. 28. 1922 
thoroughly efficie ‘ ses ¢ is wore term insurance being sold thes« | fro t bu ess in the ite and | 
thoroughly efficient, and ~ vt a vel , . ] } nt hej naid Started Under J. B. Lunger 
give a real and practical service to | days than previously These people | such extravaga s being paid to 
the companies which are putting up | desire the insurance but have not the ficials that the legislature should Che Equitable entered the accident 
their money. There were present from | money to pay for it. Hence, they are | tervene f the be t of the pu d health field in January. 1919. largely 
the Carnegie Institute Messrs. Yokum | taking out term insurance, hoping that | The resolution authorizing the probs pon the initiative of the late John B 
and Hansen to explain various phases | the tide will turn so that they can | was introduced in the legislature last Lunger then senior vice-president 
(CONTINUED ON PAGE 6) convert it into ordinary lite ater on | week trom his prior association with the 





2 THE NATIONAL UNDERWRITER January 26, 1922 - 


ee, es ; ae = anette : a a 
Travelers Mr. Lunger was very partial | |7~—— - . - “| record of 1920. Che insurance in force TR 
to casualty insurance, and felt that it | is $410,238,134, gain $47,850,200. 
should be written by the Equitable as | |] ADDITIONAL FIGURES ON 1921 BUSINESS ial: couaihtinia! tenidikans mana t thed 
part of its broad service. He also : oe = a - || mium income of $994,623, which was 
argued that the sale of an accident and | ~ : ; Fe $169,948 more than 1920. The company 
health policy would frequently lead to | The annual statement of the Massa- | cent In 1921 the Missouri State | has set a mark of $500,000,000 insur- W: 


the placing of a life contract, and such chusetts Mutual Life shows premium | passed the $12,000,000 in point of tota! | ance in force for the end of this year. 


in practice proved to be the case. 


mcome 


income last year, $24,780,361; total in- : : ’ ee 
The Manufacturers Life of Canada 


on . : Fi New York Life 
come, $33,875,310; paid policyholders, 



























































pvcamaliatian — warm —_ | $13,142,012; total disbursements ,$19,495,- | Wrote $43,815,379 business last year. The The annual report of the New York 
When the purpose of the society's | 7g9; assets, $147,021,263, gain, $15,298,- | surance im for e 1s $200,402,545, gain | | if. shows new business last year 
embarking in the new field was first | 786; surplus, $6,459,397, gain, $1,551,743; v2 1 644,634 The total income was 99,- $586.137.600, not including $17,000,000 
broached to its general agents and man- | new business, $132,187,853: insurance in | ??4:” 2 $926,780. The payment to | insurance revived and additions by divi- SA 
agers, many of the older men were buine- | force, $817,054,519. Of the new business policyholde1 amour d 60 $2,965,143. dends. The declinations amounted to 
warm over the proposition, but in the l last year, $103,940,493 is in whole life he assets are O25, 287 003, gain $4,- | <6 900,000. The total insurance in force 
course of time warmed toward it, and | policies, "$11,187,371 in endowments, wh Nig pine pega gy thaw canyon ape Phe | is $3,916,098,524. The first year’s pre- Kar 
eventually all were doing a nice business | Rite hn ans al naan’ oe ee miums were $22,930,612, showing a de- 
in the line. From the start the society | policies. The gain in insurance in force Reinsurance Company’s Showing crease of $4,324,369, renewal premiums 
issued both cancellable and noncancel- a $88,311 173. The total amount of ; . ' $122,361,768, total income $202,025,327 
lable forms of contract; the latter con- | coal per ineiiitinnes eres held hn ities Che \merican Life Reinsurance of | increase $8,781,301. The death losses 
stituting perhaps 85 percent of its total Massachusetts Mutual is $50,412,804, Dallas, Tex paid : © $28,500,559 om 1921 | last year were | $32,795,647, decre — 
writings. Accident insurance was writ-| Viiding 35.73. os wis Meh ee eee ith $15,2 38,707 in 1920. ~ he $2,240,911. It paid policyh ride rs $121,- | 
ten either with or without health insur- | ~ oe win org ase vieldine & ,, | msttrance in force is now $27,146,043, an | 531,182. Its policy loans were $40,871,- : 
— ee, | purchased $10,210,555, yielding 6.44. The | increase of $8,120,698 over the preced- | 382, increase $10,011,666 lr 
ance, though the latter form of coverage | i vectment in stocks and bonds “rt : 7 ce - ivi sane Ray oe : 
was not sold separately. Premiums |, lettin  nakatal v7 | ee year. total admitted assets are he figures for the Bank Savings Lite a 
-ellal ‘ neta could be paid amounts to $62,816,403, yielding 4.77 | now $584,035 and the. total premium | of Topeka, Kans., as printed in a recent of a 
upon cancellable COMTFACSS 1 eget ss percent, The invested assets averaged | income $238,768. The total income in | issue, were those of the preceding year . 
oat sneuey. mongers: | +0 yr an annual yield of 5.32 percent. The | 1921 was $266,583 and the total dis- | The insurance in force is now $17,542,- = 
terly, though upon Se po''| mortality ratio last year was 48 percent | bursements $139,875. 346, assets $2,000,827, net surplus $178,- anes 
cies quarterly payment of premiums was | 914 the expense ratio to premium re- Che Pan-American Life of New Or- | 271, and reserves $1,589,119. ° west 
permitted only after the first policy ceipts was 20,8 percent and to total | leans paid for $20,444,282 in 1921, com- is eles ae tend 
year. Applicants for noncancellable receipts, 16.6 percent. It paid divi- | pared with $31,433,676 in 1920. The International Life “ 
were required to pass a strict medical dends to policyholders amounting to | crease ol insurance in force is $281,690 Che annual statement of the Interna ~— 
examination. $4,834,478, . ‘ The International Life & Trust of | tional Life shows assets $17,844,916 site 
Premiums About $2,000,000 Mutual Benefit Life Moline, Ill., paid for $1,707,619 in 1921, | gain $2,458,358; capital $656,250; surplus Ince 
; ie — its total being $2,006,286. The increase ! $619,300 Che gain in surplus to policy It 
_ Last year the gross ig ee gg ees The total net paid for business of the | ef insurance in force during 1921 was | holders is $338,606. Insurance in fore: Pray 
irom the accident and health depart- Mutual Benefit Life in 1921 (excluding | *444- is $138,239,918, gain $7,611,843. Th vent 
ment were in the neighborhood of $2,- | ° + al b ad ' Ps 1931 (exc g re premium income was $4,497,073, gain fees 
000,000, while the losses incurred upon | paid-ups, a ditions, etc.) amounts to Chicago Companies’ Figures £4 236.799 " cen 
. . aig + | $166,812,730, which was a trifle over 75 wou 
an earned premium basis were about > vercent of the production of 1920 Che American Bankers of Chicago — . he 
percent. No brokerage casualty busi- E The alae 4. - id itl yee ast paid for approximately $4,100,000 in Res 1 me 
ness was accepted, such risks only be- abl _ ed > F i "DD Been af genes h new business, compared with | FORMING STATE ASSOCIATION atter 
ing secured through its own agents, all - eed J — a I — 5 A ss pda See tin Raeienied ak deamiean | andl soon 
a a ie alain of its field 1920, of more than $1,000,000. In fact, "The Fede i Life F Chi id | Columbus, O., Is Scene of Initial Move- ing 
rimarily. for e edaucs : - nihil - Q° ‘ . eee } he ‘edera ile Ol licago Ale . . . SSIS 
an in the casualty line four special ge tag Roy a for $10,751,394 in new business in 1921, a Towards Orgenisation of 
agents were employed. 1920. The a saat — stendiie in. | Compared with $16,370,563 in 1920. This New Group 
How It Was Handled creased since September, 1921, and the | he oe Le oO Wwatersoa, ong vers Co 
; ; , . utlook fo 922 is regi : ald 10r 954%, m new business dur- On Friday of last week at the Hotel seve! 
The immediate production of accident rascal el or Gh aia 1s most ing 1921, its first full year in business | Chittenden in Columbus an organiza leaiee 
and health insurance was under the di- The annual statement of the Kansas | / he premium income was $13,999. The | tion meeting of the Ohio life underwrit- aten 
rection of Leslie C. York, superintend- Cis 1s ces eee ae The | total income was $14,521 and total dis- | ers associations was held for the pur- vis 
ent of agencies in the eastern territory l assets have increased from $17,500,000 bursements $38,382 Che total admitted pose of organizing a state associatior te 
for the Equitable Life, who has been to over $22.000.000 rhe tot 1 nia assets are $129.55 c ipital $100.200 and Phere are quite a number of local ass last 
connected with the society for nearly | “ muatins tes the ator le eens ten net surplus $4,988. _ ciations throughout the state and it has City 
15 years, prior to which he was agency ol entitle $990,377 a Bie cra The Crescent Life of Indiana paid | heen felt in Ohio for some time that a Hyde 
superintendent for the United States plus to policyholders Pn ane ame ae ior $1,093,955, compared with $1,386,- state association should be formed It ence 
Casualty Company, and hence has ned Ce surplus The Mx . . 177 in 1920, although it increased its in- | js to be remembered that the first life pe 
intimate knowledge of casualty insur-| . ae ith i x we leo a y — come 100 per cent in 1921. Its increase | underwriters’ association ever organ- al 
ance. The underwriting of the business ain Eg ey sete on fe . se . im insurance in force was $250,455 ized in the United States was organized recip 
was directed by Vice-President and Ac- during the ve . -- ed 1 , ? gees a ‘o rhe Peo} les Life of Frankfort, Ind., | in Cincinnati and that shortly thereafter the 1 
tuary Robert Henderson, and imme- rhe cota! Rive di mnaccowed ok tes = shows for the new year, insurance in | a state association comprising the locals ere 
diately handled by R. O. Davidson, an | of the year ‘ $226,711,221., “The force $22,306,690, gain $1,765,119. Its | of Cincinnati, Cleveland and one or two 
unusually competent casualty man. Mr. nalteyolders’ bones ah ~ - ee 1¢ | death losses were $90,662. Its gain in | other points was formed. Hence, in or- 
Davidson went with the Royal Indem- $2,643 873. ee eee ae were $342,000, the gross assets | ganizing the first state life underwriters’ “i 
nity when it began business in 1910, lal now being $2,155,000. The business | association of later days, Ohio is fol- , 
continuing such connection until he was Missouri State Life was 74 per cent of the amount placed | lowing the precedent established earls ~ hg 
induced to join the Equitable Life in in 1920, in the seventies when it initiated the lif nes 
1918. He is a member of the Bureau The Missouri State Life’s annual The Home Life shows $4,740,340 paid | underwriters’ association movement 
of Personal Accident and Health Un-| statement shows $33,844,503 assets; | to policyholders he assets increased | There are many matters which can be gg 
derwriters, and has served upon some of | policy reserve, $28,409,391; capital | $2,756,819 and now amount to $43,- | handled to advantage by a state asso- ‘led. 
the most important committees of that stock, $1,000,000, and surplus, $3,045,- | 222,327. The insurance in force is over | ciation. One of these is taxation, affect- tl “te 
organization. S21. its new insurance last year | $225,000,000, increase $10,634,000 ing the interest of the policyholders, and = ; 
Speculate on Effect ‘angge cy aw. Seetne6.ee; insurance Connecticut General — ” yoy — be ede - the pur- nflue 
| , ’ Ved. € : xOS8CS O 1« < Ss “17 oO 
It remains to be seen what effect, if | per cent interest on its mean ledger The Connecticut General reports paid —__—___ thi 
any, the decision of the Equitable Life | assets. The company gained over $38,- | for life business last year, $66,950,237 ; nea agli 
to retire from the personal accident and | 100,000 insurance in force last year. | as compared with $66,881,331 in 1920. A liver that is not functioning prop- a 
health field will have upon the several] Its assets increased over $56,000,000. | The group insurance is $32,982 177 ‘it isa theta ameeien eee —— le 
life companies that are credited with an Its mortality ratio last year was 51 per | being about $22,000,000 short “of the | on an aut —" sacle: iy. 
early purpose of embarking in the cas- , cag 
ualty business. The life companies now ——————— a a ce — -_ 
writing noncancellable accident insur- | |} a i oh onlicain | = im 
ance, besides the Equitable, include the | a _ = | ‘ 
Travelers, Pacific Mutual, Aetna, Con- | | FIGURES FROM DECEMBER 31 1921 S] ATEMENTS 
tinental Casualty and the Connecticut | : : ‘ WI 
General. The Metropolitan Life also is- ane 
sues noncancellable aan having large- ime LI FE CO M PANIES ——————_—— eZ ig ht 
ly followed those of the Equitable Life Ins. in Force Paid Total pene 
when it opened its casualty division Co F ber . Net New Business Dec.31, Gainin Premium Policy- Disburse- a 
three months ago. The Manhattan Life A nn yy —— ae ——. Capital Surplus 9: 1921 Income Holders ments Indiat 
has announced its purpose to write acci- Amer. Life, Waco Tex... 4.261.434 820'000 oases $27,146,043 $8,120.6 $ 238,768 $ 39,585 $ 139,875 Nansa 
dent and health insurance, while the | Atlas Life. eee . 581,904 250,000 307'666 ot te sty n 
Union Central and certain other offices gas — nell a a gi wing 45,326 10,000 111,139 104,22 . mig 
are credited with like intent | Towa Life he yo 3 saheetees , 166,219 : 329,8 sonnet 
—— — Massachusetts Mut 147,090,913 : ; . 81 4 TRO.261 012 » 495.78 : 
Discredits Untermyer’s Intelligence Midiand Tate. Ming” ” ete poe nee - 13.999 al cs e2 
When President Charles A. Peabody of | Midland Mut., 0... 5,821,498 225,000 354 1 See ans Ht ot. ‘ 
the Mutual Life was asked his opinion of | National Life, vt. 79,756,935 tees 323,894,264 11467,27 8.979.827 12,568,288 
Samuel Untermeyer's plan for erecting a 9 ot Ry om Neb abe tty} sales 609,415,082 20,042,202 10,818,628 15,425,917 VY vy 
1,500 homes in Greater New York at an] Rockford Life, Il...... 894.168 175.650 pceraes aneereee §=61.279.008 §8=— 316.978 £000 = 125.198 ; 
segregate cost of $100,000,000, he said, “T Union L. & A. Neb.... 4176-705 150 000 ype. th 10 104 <= 1,965 074 281 390 52 490 18 5 058 ‘ 
don’t think any intelligent man takes United Fid. Life, Tex.. 567.219 400,000 5490 651 5 766 651 F sey 248 + 39 374 280 90 R497 OF 
that seriously.” *Decrease. Not Reported 7 ey ee 5,484,651 157,13 6,000 205,111 roup 
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TRAVIS PROPOSES NEW 
COMMISSIONERS’ BODY 


Wants Western and Middle West- 
ern States to Secede from 


National Convention 





SAYS COMPANIES RUN IT 





Kansan May Also Line Up With Mis- 
souri Official on Indiana-Illinois 


Controversy 





PFOPEKA, KANS., Jan. 24.—Frank | 





lravis, Kansas superintendent of insur- 
ice is talking about the organizatio 

( new ssociation of insu ce «< 
issioners, composed of the commis 
sioners the middle west and _ the 
western states The Kansas superin 
tendent seems to have some sort of 
notion that the eastern commissioners 
being dominated by the big insur 


nce companies. 
It will be remembered that 
bolted tl 


n Col 
e Commissioners’ Con- 
California 


ter a row an 


iTavis 
two years ago 
d announced that Kansas 
participate in it. But 
inged his mind and Kansas is still 
member, although Col. Travis did not 


attend the Louisville 


no longer 





meeting last sum- 
mer, but did go to the mid-winter meet- 
ing im sent hi 


New Ye 


ork He 
ssistant to the ui 


ouisville meeting 


May Join With Hyde 


Col. Travis has been in conferenc¢ 
several times lately with Ben C. Hyde 
issioner of Missouri, and 


insurance comn 
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sort of entente cordial has been es 

‘lished between the two departments 
Directly after the rate revisiol order 
| t weel Col rr Ss went to Kk nsas 
Cit for anothe meeting vit M1 
H e and it y s whil n that confer 
ence that Col [ravis indicated that | 
Kansas might join Missouri in the fight 

g t Illinois id Ir na ove the 

€ nro ] ’ 1 h ] yo} ; h 
reciprocals ane ¢ 11soO uugnt torth 
t ew orgal ito! t co ! $sio1 
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Che N itiona ( nvel or oO Insu 
nce Co ssioners Col ray Said 
s too h dominated the « 

ers ot the eastern states, where the 
~ sul e com] Ss s well 5 | 
the big oreig col nies are do 
ed A 1 organization represent 

the middl d western states un 
x rned ard trai eled by S er | 
ces, will 1 h toward build- | 
Pp s ) insurance instit ns in 

this section It al ould be le to 
( plist rOK deal I 1 
¢ . ndus rene | 
I » Dp i ] wo ld resul l ed! 
t much lowe insur act | 

“Illinois and Indiana Wrong” 

While not de itely announcing that | 
Kansas w d join with Missouri in tl 
eht against the Illinois and Indiana | 

nt Col. Travis made th 

. ment that the Illinois d 

| : caitegs were “least naan 
K S recent] 1 quite a ntest | 
coil over tl oe questior anil 
| that the Kansas commis 
r would like to get into a r 


President Dav of the Equitable of 
New wrk states that the group insu 
e paid for last vear amounted to 


- ®. > 3 1 
$27,000.000. which ts 90 per cent of the 
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Equitable’s Group Business | 


siness of the previous year 
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WON’T CHANGE RULING |} HENRY DEMANDS AUDIT 


McMURRAY WILL STAND PAT 
Indiana Commissioner’s Holding as to 
Change in Beneficiary to Remain 


in Force 
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EDITION 


“SHORTAGE” DENIED 


of Money Covered in Mississippi 


Charges Already Accounted For— 


“Equiowa” Is Nine Years Old 


Hits “Press Agent” Action 


\ i \ 
< S F IX ( 
R M 
AC ( | vi 
5 co 
Ov l | ve be c 
es 1919 
LJ 
| ) 
rt 
a4 ‘ 
‘ 
( t 
( 
‘ . ck 
s ed t 
) 1700 W 1¢ 
t ] n 1 d 
i n | 
" , 
‘ to 
ae ( t had rec 
| 
| ‘ M Hy 
e < 
‘ ‘ 
‘ no I 
t their ¢f 
I 
‘ e | s soo As 
‘ nlet 
‘ s complete 
Hen 1¢ years has e! 
t ‘ if confi ce not only of 


Called “Press Agent” Move 


Mr. Henr 


nd friends of 


] ] 
‘ TIE | 
< 
on ti ré ( ( 
Cx s ne rienry 
t n purp of Mr 
t< nt tine t 
j 
0 | T t 
, | 
i r 
mt <¢ | ( l ot 
\ nr i tive 
the ¢ ‘ 
1 ; . . 
( I tne ré ( ‘ 
| ut 1 4 
| MOS { _ 
; ‘ 
; | ‘ 
| othe mie ri 
} ‘ 
( 
er tot 
! 


+ { 
‘ 1 
{) T 
; iM \ 
1) t 
it 
T 
+ | 
: < 
1 
+} 1 
‘ ‘ ; 
( ( 
, 1 ho w ldn’t con it 
1 1 ‘ 1 } 


THREE STATES STILL 
ARE IN A DEADLOCK 





Missouri, Illinois and Indiana De- 
partments Are Not Able 
to Agree 





CALL SECOND CONFERENCE 








Each State Supervisor Is Holding to 
His Position and Refuses 
to Yield 
1 Cr ) Ben C. Hyd 
\ ! a conference with Su 
hor J]. Houston of 
n¢ icMurray of Indiana, in 
( » this week, over the controversy 
t concerning the interpre 
that Superintendent Houston has 
i on he I Illinois reciprocal 
ch went into effect Jan 1, and 
that Superintendent Mc- 
) i ad¢ to reciprocals It 
eed that another conference 
held in 10 days to try and 
each some amicable understanding 
| e me me no adverse action will 
e taken by any of the departments. 


seem that with the opinion 


It would 





r the attorney-general of Illinois to 
the effect that the insurance department 
ot legally require the minimum sur 
s ol recipro ils deposited with the 
t ther ill be no further grievance 
o f as Illinois is concerned 
Terms of the Act 
[ e1 Illinois reciprocal act, 
reciprocals are required to have 
$25,000 an hand and so are automobile 
‘ Reciprocals doing a work- 
compensation and employers 
] siness must have $50,000. 
endent Houston took the posi- 
t | he law these minimum 
ts should be deposited with the 
t ci¢ that the department 
t t t! law was being 
tn 
. ndent McMurray of Indiana 
nouncs that this year he would re 
reciprocals and mutuals to 
le $25,000 deposited with his 
( the home state To thes 
( ince commiussioner of! 
| took exception and announced 
I d not renew the licenses ol 


domiciled in Indiana and 
! 5 the superintendents 
| these rulings or withdrew 


This led to retaliation on part 


two superintendents who an 
( t Ul would not relicense 

M companies 
- ! lent Hyde of Missouri 
{ tanding very emphatically 
round that he has taken Che 
ntendents are equally as 

ir positions 


American Central Position 


\ I in Central Fire of St 
} operating both in In- 
I I] tates through Presi 
B. G, ¢ that the company 
to institute court proceedings to 
license the two states in the 
t the three irance commiis- 
oO not come to an ric ible 
nt over the issu President 
has requested Commissioner 
Hyd Missouri to modify his ruling 
Illinois and Indiana _ stock 
He takes the positon that 
is entirely too drastic and 
He call ttention to the fact 
Ar Central has large in 
n Illinois and Indiana Presi 
declares that the Ameri- 
( ] d_ ott companies im 
{ uri are entitled to the protection 
‘ 1 1 the aficer f the state 





THE NATIONAL UNDERWRITER 
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Royal Union 
Mutual Life Insurance Company 


DES MOINES, IOWA 


36th Annual (Condensed) Statment 
SUMMARY OF YEAR’S BUSINESS—1921 


Total Insurance in Force, December 3lst..................5: $65,282,454.00 
Gain in Insurance in Force, for 1921............ccccccccccccs 1,481,172.00 
Securities on Deposit December 31, 1921, with the State, to 
Protect Policyholders TTT TTT TCT CTT TUT CTT TTT TTT 9.876,834.00 
Ne eee eee 788,347.00 
I I ei 2,954,197.00 
Total Admitted Assets, December 31, 1921...............0000- 10,945,271.00 
i nn Do. cine ea ebed ewan 1,040,371.00 
Total Surplus, Assigned and Unassigned...............2000. 1,285,794.00 
ZORR BONG Ome TAVCOTMNOMES... o ods cc ccnccccccccceccvcasccse 10,233,376.00 
Average Interest and Profits Earned for Last 10 Years 
Se SRD. 66-4 hk SAR EASE eAERERES SHARC RACES eens cee eReees 6.09 
INSURANCE ACCOUNT 
In Force, January 1, 1921 (37,546 Policies), Amount.......... $63,801,282.00 
Issued and Restored in 1921 (3,560 Policies), Amount........ *9 027,167.00 
ee ee ION: PRUNE 6 ig 5 dsicca-csedsscdcavcswnedee 72,828,449.00 
Terminated in 1921, 3,379 Policies, Amount..............20005 7,545,995.00 
Total Insurance in Force, December 3lst...............: 65,282,454.00 
ee eee SE a ae 1,481,172.00 


*Paid-for business. 


SIDNEY A. FOSTER 


Secretary 


FRANK D. JACKSON 


President 























ANNUAL STATEMENT 
AMERICAN LIFE INSURANCE COMPANY 


DETROIT, MICHIGAN 


Clarence L. Ayres, President 





ASSETS 
First Mortgages on Real Estate (worth in each instance double 
the amount loaned) ............ siatandsiausedbeatexsnichbeteeen $4,039,142.15 
Policy Loans and Renewal Premium Notes (net).........-. 1,174,697.69 
Real Estate (Home Office Property)..........ssccsceseeseeeees 447,949.90 
i guvistisekaoaens ivenethebhbaeenetes a 434,415.34 
Liberty Bonds .... chk eke isheitegenanguenns sd leant i 12,567.48 
‘ar Savings Stamps, Tax Certificates, and Contracts for Sale 
of Real Estate ..... mcmacnaamnena SN aleaur be Camas newheeneie 57,739.65 
es, 2k Ce Oe... 1. csecudeadeesesseteuseuveteusseaees 90,683.33 
Deferred and Uncollected Premiums (met)............eeceeeeeeers 109,247.12 
Furniture, Underwriting Equipment, Fixtures and Supplies 
it) CE MD. con cus coup aceetatetsnasbackueceheseheeneueiinss None 
ET TONG © 566.005 66 6h nev cin itncacencesckeusdetuneane None 
execs None 


Non-admitted Assets 





Total Net Assets $6,366, 442.66 
LIABILITIES 
Reserve for All Policies in Force, including Disability Reserve $5,852,836.67 
Reserve for Instalment Trust Benefits not yet due............+. 122,399.62 
Reserve for Present Value of Disability Benefits, not yet due.. 23,222.27 
Reserve for Unpaid Claims in Course of Adjustment............ 17,639.11 
Reserve for Premiums and Interest Paid in Advance, and Div- 
idends Left on Deposit ni pekcainementeecinnaneeehe 28,610.68 
Reserve Funds Apportioned and Set Aside for Annual and De- 
i i CE . ss sesndeeassevesecsecoutaseeste 38,872.58 
Reserve for Agents’ Credit Balances Se EP ee SS ene mt 8,558.84 
Reserve for Taxes and All Other Liabilities.............ceeeceeeee 57,133.10 
Capital and Surplus (net) cesees cee eeeeceereccceeeseeeessesees 217,259.79 
ee $6,365,442.66 


Total 


GROWTH OF THE COMPANY 


Paid-for In- 

















Year Ending Income Assets Reserve surance 
In Force 
Dec. 31, 1907 $ 81,554.41 $ 144,097.74 $ 17,146.15 $ 2,111,000.00 
Dec. 31, 1909 142,852.98 256,481.26 115,236.25 3,906,648 .00 
Dec. 31, 1911 216,065.89 420,443.12 271,811.34 7,056,630.84 
Dec. 31, 1913 311,028.20 676,046.68 531,439.87 10,077,462.00 
Dec. 31, 1915 379,082.24 1,021,784.34 861,144.86 12,185,019.45 
Dec. 30, 1917 502,587.41 1,476,709.80 1,276,925 84 15,310,526.69 
Dec. 31, 1918 581,421.99 1,700,817.67 1,511,766.69 17,615,381.91 
Dec. 31, 1919 795,412.46 2,022,358.54 1,845,927.55 23,907,425.66 
Dec. 31, 1929 1,036,400.16 2,516,443.58 2,295,599.14 | 30,829,092.85 
Dec. 31, 1921 1,602,920.61 6,366, 442.66 5,852,836.67 | 60,027,507.20 














He does not believe it legal to jeopardize 
a company’s business because of the ac- 
tion of superintendent of insurance of 
other states, or any person or corpora- 
tion over which that company has no 
control, especially where a ruling is 
made regarding companies not of the 
same class and character. Mr. Chap- 
man believes that if the issue continues, 
Illinois and Indiana should license the 
‘ompany in the regular way and revoke 
it if satisfactory adjustment is not 
reached within such time as seems 
reasonable. Then the companies could 
institute proper legal proceedings. 


GOOD THRIFT WEEK CAMPAIGN 


Milwaukee Association Has Cooperation 
of Banks and Other Insurance 
Interests. 


A united campaign of life, casualty 
and fire insurance authorities to im- 
press on the public the importance of 
Milwaukee as a great insurance center 
was put on there, in addition to several 
hundred addresses, on life insurance 
day of Thrift week. A large number 
of life insurance advertisements ap- 
peared in the newspapers, and one Mil- 
waukee newspaper devoted about half 
a page to statistics proving the im- 
portance of this city in underwriting. 
“Insure Your Thrift With Adequate 
Life Insurance,” was one headline used 
in a full-page advertisement by Mil- 
waukee agency managers. Another ad- 
vertisement counseled people to decide 
how much money that they must have 
at age 60 and 65, and then take out 
proper and sufficient life policies to ac- 
complish the aim, 

One set of the large advertisements 
was signed by C. J. Kallmeyer, Met- 
ropolitan Life; Albert E. Mielenz, 
Aetna Life; Bruce Whitney, Mutual 
Life of New York; E. R. Gettings, 
National Guardian Life; Samuel O. 
Buckner, New York Life; W. D. Van- 
Dyke, president Northwestern Mutual 
Life; Clifford McMillen, Northwestern 
Mutual, and Rupert Frey, president Old 
Line Life. Another set was signed by 
the Bankers’ Life, A. H. Frazier; Great 


Northern Life, E. A. Marthens; Massa- 
chusetts Mutual, Joseph W. Briggs, 
and the Equitable Life, E. L. Carson. 
The Marshall & Ilsley Bank featured 


“Talk to a Life Insurance Man Today,” 
in a Thrift advertisement. 

Addresses were made each day Of 
Thrift week at industrial plants, Y. M. 


C. A.. and other parts, by W. C. 
Knoelk, Great Northern; E, L. Carson, 
Equitable; James A. Fetterly, Great 


Northern; James H. Copeland, North- 
western Mutual, and James H. Derse, 
Northwestern Mutual Life. 


Jefferson Standard to Build 


The Jefferson Standard Life is pre- 
paring to erect a 15-story home office 
building in Greensboro, N. C. The 
property was acquired in 1917, but on 
account of the war, the company made 
no immediate preparations to build. 
Several officers of the company have 
interested themselves in the designs 
of home office buildings of other com- 
panies, in order that the Jefferson’s 
building might be made a model. Work 
will start on the new structure in the 
next few weeks. 

At the company’s annual convention 
held recently at Miami, Fla., President 
Price, Vice-President Latham, Secre- 
tary O’Donohue, Treasurer Gold, As- 
sistant Treasurer Johnson, Medical 
Director Battle, Auditor Ross and As- 
s‘stant Secretary H. P. Leak represented 
the home office, while the field forces 
were over 200 strong in attendance. J. 
H. Jeffries, from the vice-president’s 
office of the Penn Mutual, was among 
the guests, delivering a strong address. 





Wilmer F. Christian, general agent of 
the Equitable Life of Iowa at Indian- 
apolis, is again on the job, having re- 
covered from the effects of his recent 
operation. 


Dairy Farmers Carry 
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Much Life Insurance, 
Late Statistics Show 


BY HENRY F. TYRRELL 
Legislative Counsel Northwestern 
Mutual Life 


AIRYMEN no longer are farmers; 
D they are business men. This fact 

was impressed upon me the other 
day when the astonishing information 
came into my hands that 67 per cent of 
the dairy farmers of this country carried 
some form of life insurance and that of 
the number insured 64.26 per cent car- 
ried old line life insurance! 

Had anyone asked my off-hand 
opinion, before that, | would have said, 
of course, that the majority of such 
men were patrons of the fraternals. 

There are some other available and 
interesting facts, also, about these dairy 
farmers that it will not harm life insur 
ance agents and officers to know. 

Out here in a little city of this state 
(Wisconsin) there is a distinct and 
novel institution known throughout the 
civilized world as “Hoard’s Dairyman” 
—a fine, enterprising, progressive news- 
paper, devoted exclusively to the dairy 
interests. This paper has a circulation 
of approximately 100,000 and it goes 
regularly into every state and territory 
of the United States, if not into every 
county of every state, and even into 
foreign countries. 

Dairy Paper's Survey 


With commendable enterprise and 
with no end of trouble, this paper 
periodically makes a survey of its sub- 
scribers and I have before me a per- 
fectly marvelous brief on the subject 
of the dairy farmer as a business man, 
which disclosed the fact stated in the 
opening paragraph of this story, to-wit, 
that of the dairy farmers who carry life 
insurance 64.26 per cent of them carry 
old line life insurance. 

That fact alone qualifies them as pretty 
good business men, but there are other 
facts which clinch the idea. Without 
yielding to the temptation to use the 
short, admonitory word which invites 
rapt attention, but with a genuine desire 
to concentrate notice upon them, never- 
theless, the interest of readers is 
directed to these facts, to-wit, that the 
average acreage of the dairy farms 
owned by the subscribers to the paper 
in question was found to be 164.95, ot 
which 129.61 acres were improved; that 
the average value was $162.28 per acre, 
exclusive of buildings; that the average 
investment in farm buildings was $8, 
761.50; in farm machinery, not includ- 
ing tractors, trucks or automobiles, 
$1,670.33; in dairy herds, $3,362.58; in 
all stock, $4,663.48, and that the aver- 
age total investment in the farm was 
$26,769.81. 

The average gross yearly income of 
the dairy farmers who subscribed to 
this paper was found to be $6,346.23, 
whereas the average yearly expenditures 
were $4,268.69, leaving $2,077.54 as the 
average net yearly income. 

Regular Business Men 


Regular business men? The brief 
shows that 96.56 per cent carry bank 
accounts and that 92.13 per cent pay 
their bills by check. Over 33 per cent 
own typewriters and 69.44 per cent own 
automobiles! And the best feature ot 
this latter showing is that 87.27 per 
cent paid cash for their autos! 

But here is where my hat comes off 
to the dairy farmer! When this coun- 
try needed funds and needed them 
badly, 91.47 per cent of the dairy 
farmers invested in Liberty bonds, and 
what do you suppose the average in- 
vestment was? Guess. Well, it was 
$1,650, that’s what it was! 

The old days of slip-shod, haphazard 
methods in farming have gone. The 
dairy interests have risen to the dignity 
of big business. The dairyman of to- 
day is the peer in ability, ambition and 
capital, of the merchant and the mann- 
facturer. As a life insurer, he is 2 
credit to the institution. 
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| LIFE INSURANCE FORTY YEARS AGO 


Charles D. Mill, Veteran Kansas City Manager, Makes 
i Some Interesting Comparisons of That Day and This 


HARLES D. MILL, manager of 
* the Kansas City office of the New 

England Life, has just rounded out 
40 years of service with that company. 
He began his service in the office at 
Chicago, and there learned to write in- 
surance out of office hours. He did so 
well at it that he was first offered the 
agency at St. Louis, which he decided 
not to accept, and then the agency in 
Kansas City. This he accepted 34 years 
ago, and has been on the job ever since. 
He recently arranged to perpetuate the 
agency by associating with him Frank 
Gentry, and his son, Earl B. Mill. 


Made His Own Rate Book 


In his office the other day, surrounded 
with all the equipment of an up-to-date 
agency, he laughingly showed the first 
“rate book” he used in Missouri, and 
told of some of the conditions under 
which an agent was compelled to work. 
His rate book was one he had made 
himself. It was a little blank book, 
in which he had pasted the rate sheets 
he had cut out of various publications 
sent out by the company. There were 
also some tables of cash values that 
he had copied from various sources. 
The work that is now done by the 
actuaries, and made available to the 
agents, was largely not done, and when 
it was required, it was a special task. 

The policies of the companies were 
kept secret as far as possible from the 
agents of other companies, and the con- 
tients of one was only ascertained by 
hunting up a man who had one, and get- 
ting him to let you see it. The editor 
of one of the insurance journels in that 
day had much trouble in getting in- 
formation as to policy forms, and one 
of them confided to Mr. Mill that he 





cama a 


had more than once gotten his life 
insurcd, in order to get hold of a certain 
policy torm, so he might have the 
information to use in his paper. 

In the Old Tontine Days 


When Mr. Mill first went to Kansas 
City, the great game in life insurance 
was selling tontine policies. These car- 
ried an element of gambling in them, 
for the man that lived longer than his 
fellows got the benefit of the other 
fellow’s earnings, which he relinquished 
when he died. From the gambling 
ideals of tontine days, insurance has 
now found its largest usefulness in 
eliminating the element of chance as 
far as possible. The big policies writ- 
ten now are to stabilize business, and 
to overcome the loss that might follow 
the death of the managers of big busi- 
ness concerns, 

The insurance man of the days of 40 
years ago was, he says, for the most 
part one whose sole object was to get 
the first premium, or else a man who 
had made a failure of everything else, 
and had drifted into insurance because 
it did not take any capital to enter the 
business. Today, the best men in the 
community are being attracted to the 
business and the returns have become 
so attractive, and the position of the 
life insurance man in the community 
has become so highly honored, that 
the best men and the most successful 
salesmen are being attracted to it. 
When Mr. Mill entered the work, the 
printed matter was most meager. To- 


| day, there is not only a wealth of 


printing, but in the colleges and uni- 
versities courses of instruction in insur- 
ance are being offered, and largely 
attended. 

Mr. Mill has a continous service in 


Kansas City longer than any other 
agency manager in the city, and in 
his company there is but one agency 
that has been under the management 
of the same man longer than his. Mr. 
Mill’s agency has been successful from 
the first, and he attributes it, in part, 
to his habit, formed in early years, of 
getting dowr to business by 8 o’clock— 
a practice he has kept up through his 
business life. He has been active in 
civic affairs, and thoroughly believes 
that to build up a life insurance busi- 
ness you must build up the community 
in which the business is to be written. 
His office has been headquarters in all 
the war drives and community drives 
of various kinds for his district and in 
most of them he has had personal 
charge of the work in the district. It 
is a habit the district has to lead or 
equal the achievements of the best in 
these drives. 

Mr. Mill thinks that the achieve- 
ments and improvements in the insur- 
ance business in the next 40 years will 
be even greater than those of the past 
40 years, and he hopes to be able to 
have an active part in working out a 
good many of these himself. 


ADOPTED THE MUTUAL PLAN 


Policyholders of Provident Life & Trust 
Vote on Proposition to Change 
Its Complexion 


The policyholders of the Provident 
Life & Trust supported the mutualiza- 
tion plan and the Provident Mutual 
Life will soon be in business. There 
were 22,583 votes of policyholders cast 
for the mutualization plan and only 21 
against it. The meeting was held last 
week. Prompt steps will now be taken 
to incorporate the new trust company 
to take over the trust business and the 
| mutual life company to take over the 
| life business. 











5 











| FOOLISH BUSINESS | 


j 








From the St, Louls “Globe Democrat” 


HE requirement that so-called reci- 
procal insurance companies doing 
business in Indiana must deposit 
$25,000 either in Indiana or their home 
state seems to be based on an order is- 
sued by Commissioner McMurray at 
Indianapolis. Now, while Missouri has 
a law authorizing reprisals against any 
state which, by legislative enactment 
may impose what seems to be unreason- 
able restrictions on companies organized 
in Missouri, a bill authorizing similar 
reprisals against states which impose 
such restrictions by mere rulings of the 
insurance commissioner opened so 
many possibilities of evil, as we de- 
clared at the time, that it was decisively 
defeated in the 1921 session at Jefferson 
City. .\ war of reprisal has, neverthe- 
less, been declared on Indiana by the 
Missouri commissioner, Benj. C. Hyde, 
who will be suspected of attempting, 
under the old provision of law, to do 
exactly the thing for which the legis- 
lature refused permission to his office. 
Whatever the legal validity of Mr. 
Hyde’s ruling barring Indiana compan- 
ies from this state until the McMurray 
ruling is rescinded, an unseemly pro- 
ceeding has been initiated which may 
grow in unseemliness unless the order 
is revoked. If the requirement as to a 
$25,000 deposit is unjust, are there not 
better ways of correcting its injustice? 
If it affords additional protection for 
the public, why oppose it? A war of 
rulings, orders, ukases, bulls, opposing 
decisions between insurance commis- 
sioners is an absurd kind of a war. 
Embattled bureaucrats only get them- 
selves laughed at. 


Charlies W. Helser, vice-president of 
the West Coast Life of San Francisco, 
was the principal speaker before the 
San Francisco Electrical Development 
League, Jan. 23. He spoke of the useful- 
ness of life insurance in business 











New insurance 
Total insurance in force............ 


Admitted assets 
Policy reserve and other liabilities. . . . - 
Surplus, Massachusetts standard.................. 


Received for premiums. ... 
Ws OE, i cake eniucccs 


delivered... .. 


SPRINGFIELD, MASSACHUSETTS 


Ince rporat ed 185] 


ABSTRACTS FROM SEVENTIETH ANNUAL REPORT 
For the Year Ended December 31, 1921 


Dividends paid and credited policyholders. . . 
Total payments to policyholders.............. 


Massachusetts Mutual Life Insurance Co. 


$147,021,268 
140,561,866 


6,459,397 


$ 24,780,361 
33,875,310 
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LAUNCH NEW BUREAU | revealed that no two items of inquiry tions and clubs and especially those’| in other words, the same standards do 
were alike, showing the necessity of a} who are officers or leaders in such | not apply to life insurance as to sales- will 1 
FOR SALES RESEARCH | standardized method for employing | organizations: were found to inake suc- | men in other lines, ve 
| salesmen as much as anything could. | cesses. It was felt that if the general agents or 
(CONTINUED FROM PAGE 1) | As showing the value to concerns of | of the companies members of the Bu- . = 
— | accurate records and of system in the Married Men Better Agents | reau were to use the blanks furnished assiet 
of the proposed work, as did Mr. Hol- | : ae ; a : peter : ; of th 
pte “ae employment of _Salesmen it was dis- | Married agents with their increased by their companies they would prove ni ane 
The movement is one to collect and | closed — 5s invariably the 1act | responsibilities make better agents than | be money-savers al the general in th 
standardize information that will fur- | that a concern’s standing in its com- | single men. | agents. In the investigation so far yw 
nish certain guiding principles in the | ™!"ty }s to te gauged by the accuracy | Agents who carry insurance them- | ™@¢¢ by companies using the blank m factor 
selection and training of agents. It of the information i furnishes to m- | selves and are therefore sold-on the | 2S soune that in the general A aye slag of & 
is argued that there is an agent mor- quiries. This has been tested out and proposition have a much better record where the reports were promptly fur- pe Te 
tality just as there is a mortality on found to be true, than those who do not carry insur- nished and where the general agents of. th 
risks, and that the causes can be de Guardian Life's Investigation ance themselves. entered =e the so the plan the handl 
termined. The persistence and char- The percentage of successes is | GUalty 0! the business was decidely ore * 
acter of life insurance business written Superintendent of Agencies Hunt of | greater among those who have _ had | better. , _ ; , classe 
depends upon the class of agents who | the Guardian Life gave that company’s | previous life insurance experience than In & company having 1,700 agents = teins 
write it and the way in which agencies | experience compiled from 502 agency | among those who have not. 1943 who had been cut down by thes A | 
are conducted. so that the movement | application blanks which were the same | Agents who in their applications methods pea ett the lapse ratio of the salest 
of fundamental importance. form as that used by Carnegie. Using | stated that they felt confident that they | business a we pore ago a whick 
Sie tenentiod Ged Gabetes the rating scale it was found that 84 | could write a certain amount of busi- been reduced from 11 to 4 per cent. furtie 
per cent or those agents whose appli- | ness showed a much better percentage Five General Agencies Analyzed 1 han 
The Carnegie Institute is equipped | cations graded below 4 were failures. | of successes than those who were -h 
not only to secure the data but to | These facts were disclosed from the | afraid to put down any amount that Five general agencies have already oe 
handle it scientifically so that results | Guardian investigation: | they thought they could write; confi- | been analyzed by the Bureau .at the as 
may be relied upon, [The Bureau is That ages up to 40 are the best years | dence in one’s ability is therefore an | request of member companies and the 
already prepared to give considerable | for a new life agent; that agents under | asset. . general agents have been enthusiastic \ Tc 
service. It has a number of blanks and | 25 will not make good as readily as over the service rendered. A part of no Ww 
other forms which are extremely val- | those employed between 25 and 40. Pick Salesmen as Well as Risks | the service offered is to send an expert ant 
uable and which will be furnished to That agents that have completed a One of the speakers remarked that | from the Bureau to a general agency club 
members at cost One of these is a@| high school education and have not | ten or fifteen years ago actuaries were | which is not doing well or which is Elisw 
personal history blank and another an gone to college are more likely to be | saying the same thing about the pro- | doing exceptionally well and to analyze r M. 
application blank for agents, which are | successful than are college graduates. posed Medico-Actuarial investigation | its status according to the Bureau Pittsh 
considered by experts to be invaluable. | This is a startling fact, as it has always | that some company managers are now | standards, making a report to the com- tional 
\ form letter which was read at the | been considered that college graduates | saying about the bureau of research, | pany. This service it is believed will Life 
meeting, used for inquiries sent to refer- | make the best agents. Of course the | yet no one would deny that the medico- | grow as time goes on. At the March tral; | 
ences designed to bring out the actual | statement is a general one, and would | actuarial investigation has enabled com- | meeting in Pittsburgh the representa- & Tr 
capabilities and records of the applying not apply in all cases. For example, it | panies to make selections of risks and | tives of the company will discuss with L.. Fae 
igent, has proved to be very success- | might be conceived that college men | to make fewer mistakes by reason of it. | the Bureau what it has to offer and will ( a ne 
ful in giving the company the line on would do better in New York City, as | Exactly the same thing can be done by | take up agency matters with one an- tinent: 
the applicant which it wants. Another | a rule, while high school men would | experience methods in the selection of | other and exchange views and informa eion 
is a rating sheet which is filled out by | be more successful in smaller places. | salesmen and probably successful sales- | tion. It is believed that the week's Life @ 
the general agent or superintendent of | Jt might also be considered that while | men can be picked as readily by these | meeting at Pittsburgh in March will St ite: 
agents - alter the interview with the | college men might not make as great | methods as good risks can be picked demonstrate the feasibility and value GC. \ 
trae cay agent, so a to —— | a success as high school men during the | by means of the medico-actuarial | of the Bureau. Frank 
igents capacity for the work. 1€ | first year or two, if they stick they | tables. . ' : 
Dardnell corporation of Chicago has | might make better agents after they | Although the Carnegie Institute is WER Mate Meme CGise Studies t Soe, 
blank which was built up from the | hay: become thoroughly seasoned. | conducting similar examinations for Mr. Holcombe ofters to any company tions 
rating scale designed at Carnegie Agents who do not have at least a| other kinds of salesmen it has gone | member to spend from one to three y sens 
Major Yokum brought out the fact | high school education were not con- | far enough to find that life insurance | days at the home office and to go ovet 
that an examination of 7 application | sidered good agency material. Agents | salesmen are in a class apart from other | the whole program ol! the Bureau ae PRUL 
blanks from as many different concerns | whc are members of social organiza- ' salesmen and require special treatment; | applied to the company and this offer 
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In giving a definite service to its agency force and its Thus it is that the agent is a good deal more than the to 
policyholders the Union National Life is giving more representative of the a a his community. He . a 
ae an integral part of the organization of the Union National 7 
than a mere common day help. It is giving a very ; arg ter he 
é ; ; ; Life, and his position is secure. serving 
definite service, one that is appreciated by policyholders , , . 1907, 1 
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will no doubt be accepted by a number | 


of companies. This will be a _ study 
of just how the agency department 
is functioning and how the Bureau can 
assist in bettering conditions. Dr. Bills 
of the Institute may also be engaged 


to make a home office agency study and | 


in the companies where this has been 


done the results have been highly satis- | 


factory. Such matters as overlapping 
of departments, internal organization, 
salary and wage schedules, arrangement 
of the offices, job analysis, etc., are 
handled by Dr. Bills. The schedules 
of home office salaries for various 
classes of work are furnished and et- 
iciency charts are made 

A manual! to aid in the selection of 
salesmen, bringing the information 
which has been gathered together, is 


furnished in loose leaf form, as is also | 


a handbook showing a sample copy ol 
each form used, with full explanation 
how to use it. 

Officials at Meeting 


About 30 men attending the meet- 
ing were guests of President Sage ol 
the Union Central at the Queen City 
club Among those present were: 
Elisworth Regenstein, Inter-Southern; 
Cr. M. Stokes of the Woods Agency at 
Pittsburgh; George A. Boissard, Na 
tional Guardian; Homer Guck, Detro:t 
Life: H. W. Buttolph, American Cen- 
tral: Franklin C. Morss, Provident Lite 
& Trust: T. L. Hansen and Georg 
|.. Hunt, Guardian Life; R. A. Meyer 
Connecticut Central; J. A. Fulton, Con- 
tinental Life; Charles Hommeyes 
Union Central; J. F. McCurley, United 
Life & Accident; John M. Sarver, Ohio 
State: T. W. Appleby, Ohio National; 
G. W.. Steinman, Midland Mutual; 
Frank M. Peters, Federal Union; H 
A Head, Western & Southern All ot 
these gentlemen spoke, making sugges- 
tions as to the work that might be 
don 


PRUDENTIAL MEN ADVANCED 
Big Company Gives Recognition to 
Three of Its Faithful and 
Capable Employes 





James I is 
eight 1 assist 
as bee elec Ss S 

it< ct I le \I 
Litt bee nis | ! 

the ¢ t 
irtment ) ) ) | ( 
late < s T c 

( < a int 

Former Ass l ri 
( Chon has | 
comptt Mi \ 

ith the « 
1900, wh | ! 
the cashi d T i 
1¢ rred to the ( t 
n February, 1995, and on J 1907 
was made assistant I ptrolle: 
In January, 1914, he was « 
position of assistant comptre 

Evander J. Maclver has been elected 
issistant secretary. He entered th 
home office in February, 1895, when he 
was assigned to a clerks! in Divisi 
D [Two vears later he Vas tral 
to the indust uarial d tment 
| \pri 1900 k ‘ ka 
manager the yrdinar es I 
ter he un entered t 1 fic 
erving in a special capac til Jur 
1907, when he was promoted’ to th 
managership of Division M In Ja 
uary, 1909, he was transferred to 
Canadian division, in the same position. 
and did pioneer work in the organi: 
tion of that territory. In Tar 1 1915 
he was promoted to supervisor and in 
January, 1921, he assumed charge of the 
group insurance department, to which 
he will continue to give sp: ial attention 

his ne Osition 

At the two-day conferences of field 
forces of the southern Wisconsin district 
William F. MeCaughey, ceneral agent of 
the Northwestern Mutual Life in that 


erritory presided Th meeting wa 


held at Racine, Wis 
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Kansas City Life Insurance Company 


Kansas City, Mo. 
CONDENSED STATEMENT DECEMBER, 31, 1921 


First Mortgage Real Estate Loans. ..$14,031,398.16 | 1 egal Reserve . . .-$18,783,769.76 
Loans to Policyholders.............. 4,067,410.87 | Present Value of Unpaid Installment 
U. S. and School Bonds.............. 1,629,986.35 RE altace eee hit 174,961.08 
Cash in Bank and Certificates of de- Reported Death Claims.............. 118,707.11 
WE. batted tdaens ban viene ae 930,550.64 | Premiums and Interest Paid in Ad- 
Real Estate Owned........... indead 91,436.91 i eee —e seehwe eee sdae 98,799.26 
Collateral Loans and Bank Stock... 31,672.00 | Bills and Accounts Payable a ake 75,756.42 
Accrued Interest on Investment..... 454,914.09 | Set Aside for Taxes.............005. 115,000.00 
Premiums in course of collection and Paid-up Capital .... ..$ 200,000.00 
I ak eee eT ee 865,143.17 | Surplus Assigned for 
Agents’ Debit Balances.............. 104,879.06 Annual and Deferred 
Miscellaneous Cash Items........... 1,710.00 Policy Dividends 1,563,353.57 
——_——_——- | Unassigned Surplus . 880,520.04 
TPOOE cicsex a a en .$22,209,201.25 Total Admitted Surplus Assets to 
Less Credits and Deductions......... 198,334.01 Protect Policyholders ecesecceces 2,643,873.61 
Net Admitted Resources... $22,010,867.24 | Total ...... i a seeee 0 $22,010,867.24 
Surplus to Policyholders $ 220,377.07 
Surplus Unassigned ...... wate 678,804.99 
Total Surplus Gains.. re wpéatiode are ‘ $ 899,182.06 
Gains in Resources ee 5 sii bneealed i Gackt tered - $4,625,431.79 


Insurance In Force 


$226,711,221.00 


All policies are registered and secured by 
a deposit of securities with the State of 
Missouri in the amount of $15,382,021.30 


C. N. SEARS, Secretary J. B. REYNOLDS, President 

















MUTUAL LIFE OF ILLINOIS 


HOME OFFICE 


SPRINGFIELD, ILLINOIS 


An Old Line Legal Reserve Life Insurance Company 


A Company of Service 


Service to Policy Holders Service to Agents Service to the Public 


Operates under the Famous “Registration Act” which requires the reserve on every policy issued to be deposited 
and held in Trust by the Insurance Department of the State 


Live Up-to-Date Policies Ordinary Life Limited Payment and Endowments 
A few good openings for good live producers in Illinois. Correspondence Invited. 
H. B. HILL, President G. C. ROCKWOOD, Vice-Pres. JAS. FAIRLIE, Vice-Pres. and Actuary DR. J. R. NEAL, Sec. 











A POINT IN YOUR FAVOR 


The Grange Life is an opportunity for live agents. They have that opportunity of selling 
a policy lower in cost than many others and can still go into any community, confident in 
the knowledge that the protection they offer cannot be bettered nor the company they repre- 
sent be outdone in service. 


GRANGE LIFE INSURANCE COMPANY 
LANSING, MICHIGAN 


N. P. HULL, Pres. C. H. BRAMBLE, Secy. and Treas. lL. D. WALLINGTON, Supt. of Agents 
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Agency Research*Bureau*Plan 


THE organization in Cincinnati last 
week of a bureau of the companies to 
carry on the work of scientific investiga- 
tion of the proper selection and training 
of agents is an interesting development 
and no doubt will result in a distinct con- 
tribution being made to the knowledge of 
agency supervision. The companies which 
are assisting in this work by becoming 
members of the bureau are doing a public- 
spirited thing besides no doubt deriving 
a full measure of benefit to themselves. 

In the past it has seemed inevitable that 
there should be an immense loss in the 
“turnover” of life insurance salesmen. 
Every company is confronted with this 
problem which it has been unable to solve 
by itself. Of course it cannot be wholly 
solved by cooperative effort but the ad- 
vantage of the present plan is to bring in 
trained organization to 
from the 


a_ scientifically 
deal with the material derived 
individual members and draw the conclu- 
sions necessary to establish the standards 


which have heretofore been lacking. One 
company has not enough experience, 
neither has it the proper equipment, for 
dealing with these statistics. 

The matter is fundamentally a psycho- 
logical one, though it must be worked out 
in human and practical terms. 

If it is proved by the general experience 
that salesmen are at their best at age 40, 
or that agents who have only completed 
a high school education succeed better 
than do college graduates, or that married 
men make better salesmen than do single 
men, or that men under age 25 do not as a 
rule succeed in life insurance work, im- 
portant facts have been deduced which, 
like the mortality tables on special classes 
of risks which assist in the selection of 
applicants, assist the agency manager to 
avoid mistakes in choosing agents. 

Such research work is not to be sneezed 
at and the companies which get behind a 
movement such as that launched at Cin- 
cinnati are making a wise investment. 


Chary of Residence Realty Mortgages 


Waite a few companies are going in 
rather heavily for home mortgages many 
insurance executives are very skeptical 
of them. 

Any real estate man can prove to his 
own satisfaction, rather than the satis- 
faction of the banker or insurance man 
or prospective home buyer, that prices of 
improved real estate will not go down a 
great deal further. 

They will present an array of facts 
about lumber prices, about business con- 
ditions generally, about reductions in ma- 
terial, about the labor market and the 
stability given to it by unionization, etc. 

And still insurance officials, in many 
instances, look doubtfully at the mortgage 
on a house and lot as the proper invest- 
ment for life insurance reserves. 

Rocer Basson, statistical 


Now comes 


prognosticator, with an assertion which 
justifies the position of the insurance com- 
panies. He though he was speak- 


ing of prices on a commodity other than 


says, 


real estate: 

“Statistics 
determined, 
Demand determines 
be adjusted ultimately 
all admit this 
especially about our own special business, 


are ultimately 
but by demand. 
Costs must 
accordingly. We 
truth, 


show prices 
not by costs, 
prices. 
hate to economic 
is true.” 

fact 
we 


but unfortunately it 
to the in 
with houses and lots just 
hark back ten years and remember that 
it was then cheaper to buy 
built than to build one and to re- 
ex- 


Then, prove connection 


have to 


a home al- 
ready 


call that everyone who sold a home 


pected to take a loss on it and could only 
smooth his own feelings on the subject 
by thinking a lot about depreciation and 
forgetting that there ever was such a 
thing as appreciation. 

Some people go so far as to say that 
the timidity of insurance companies, sav- 
ings banks and individual investors will 
ultimately work out to the advantage of 
the greatest number, despite the conten- 
tions of Samuel Untermyer to the con- 
trary. They believe that this very tim- 
idity is right now bringing the residence 
realty market back to normalcy and that 
will be welcomed by the people. Those 
who purchased homes at high figures will 
be losers but many of these purchasers 
were speculators and the general run of 
home owners and rent pavers have little 
sympathy with the speculator. The peo- 
who owned homes and watched their 
in- 


ple 
property soar in 
crease in paper wealth that it will not 
hurt them to lose again. 

Savings banks and individual investors 
the absorbents of first 
in the past are chary about 
now and granting them, when 
¢cranted at all, for about a third of the 
alleged market value as against frequent 
loans of from 40 to 60 percent in normal 
times. If they, with their long experi- 
in residence realty financing act that 
way it would unwise for insurance 
companies which have confined past mort- 
and business 


value enjoyed an 
now 


who were chief 
mortgages 


loans 


ence 
be 


gage investments to farms 


properties to go ahead now with extensive 
investments. 


residence property 
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Once again S. J. Rosenblatt, Chicago 
general agent for the State Life of In- 
diana, has achieved the success of join- 
ing the million dollar class and has been 
elected president of the State Life’s Mil- 
lion Dollar Club. With a production of 
over $1,500,000 during the year of 1921, 
a year of disappointment in many quar- 
ters, Mr. Rosenblatt has demonstrated 
his ability as a salesman. This is the 
fourth consecutive year that he has at- 
tained this position of distinction in the 
insurance field. His production of 
$1,500,000 is of even greater note, when 
it is understood that for three months 
of the year he was ill and unable to 
attend to his business. In the remain- 
ing nine months he rolled up this tre- 
mendous total of new business. It is 
his personal production and does not 
include that of his sons. Mr. Rosen- 
blatt is an aggressive man who carries 
energy and enthusiasm into his work 
and has shown what can be done by the 
life agents, with his four years of con- 
sistent quantity production. W ith the 
new year well under way, he is con- 
fident of surpassing his previous record 
during the coming year, although he 
intends to take three months off with a 
trip to Europe. Again making use of 
only nine months of the year, he as- 
sures everyone that 1922 will show S. J. 
Rosenblatt at the head of the list. 


F. M. Hubbell, founder of the Equit- 
able Life of Iowa and veteran in the 
Des Moines insurance field, celebrated 
his 83rd birthday at his home Jan. 17. 
Prominent business men of Des Moines 
attended the dinner, which is an annual 
birthday event. Mr. Hubbell is remark- 
ably well preserved and says he is good 
for at least 17 years more. 

A near-tragic element was injected 
into the occasion, however, as Mrs. 
Fred C, Hubbell, wite of Vice-President 
Hubbell of the Equitable and mother 
of Frederick Windsor Hubbell, treas- 
urer of the same company, was seriously 
burned the night of the party. The 
head of a match ignited her clothing 
and before the flames could be subdued, 





| timism,” 


she received terrible burns around the 
hands and shoulders. While she is 
showing improvement, her condition is | 


serious. 

James M. Craig, actuary of the Met- 
ropolitan Life, died last Friday. li he 
had lived until June 1, he would have 
completed 50 years of service with the 
company. 
parentage in Philadelphia, 
He entered the life 
as a clerk in the office 
tional Life of New York in 1866, which 
was organized by men who controlled 
the National Travelers’ Insurance Com- 
pany, which subsequently became the 
Metropolitan Life. He immediately be- 
gan the study of mathematics and was 
called to the service of the Meire pohi- 
tan in May, 1872. He served as presi- 
dent of the Actuarial Society of Amer- 
ica in May, 1915. He was one of the 
foremost actuaries in the country 


President A. H. Rodes of 
Republics of El Paso, 
a swing around the circle. He ran 
up to Dallas and then met his mother 
i Ceininnati, she coming up from hcr 
home in Lexington, Ky. Mr. Rodes 
is spending a few days in Chicago and 
then will go east. The capita! stock 
of the company is being increased, and 

hen this has been completed the Two 
Republics Life will enter a number of 
states. =a 

President Emmet C. May of the 
Peoria Life has just issued his new 
hook, “A Vision of Life Insurance.” 
This is a collection and compilation of 
addresses and talks given on various 
occasions, It contains a series of sub- 
jects that cover a number of phases of 
life insurance from the standpoint of a 
man in the field. Mr. May in his preface 
says that this work is not a text book 
on life insurance nor a course in 


still considered 
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EMMET C. MAY 
President Peoria Life 


manship. The character of the book 
can best be appreciated by the head- 
ings of its various chapters, viz.: 
“Reaping What You Sow in Life In- 
surance,” “Constructive Work in Life 
Insurance,” “Life Insurance, the Pro- 
fession Which Leads Them All,” “Keep 
Putting New Ideas Into Your Can- 
vass,” “The Duty of Every General 
Agent to Educate His Sub-Agent,” “En- 
thusiasm in Our Business,” “Plans for 
Educating the Agent,” “Contagious Op- 
“The Value of the Human 
Life,” “Rights, Duties, and Privileges 
in an Office,” “Faith as a Factor in 
Salesmanship.’ 

Mr. May practically wrote the books 
for the educational course that the 
Peoria Life issues. In times past he 
has gotten out other books on life in- 
surance. He finds time in his regular 
duties as the head of his organization, 
to contribute to the literature of the 
business. In his dedication of the book, 
Mr. May inscribes it “To those men, 
the officers and directors of the Peoria 
Life, who retain with me, the memory 
of days filled with trials and anxiety, 
but who withall remained loyal and kept 
the faith.” 


Conrad S. P. Williams, 


second deputy 


and actuary of the Michigan insurance 
department, has resigned to accept an 
attractive offer with a Detroit auditing 


concern, Mr. Williams has been with 
the department for some five years since 


completing an actuarial course at the 
University of Michigan, and is a very 
promising young man. He will have 
charge of the insurance division of the 


company in his new connection. 


John W. Muir, 
Minnesota f the 
Life of Chicago, died 
home in Minneapolis 
six months. He was 54 


state manz uger for 
North American 
last week at his 
after an illness of 
years old and 


tor 


had been a resident of Minneapolis for 
nine years. 

The sudden death of Mayor James 
Cowgill of Kansas City, Mo., on Jan. 
20, marks the close of an active career 
of service in public affairs, among 
which was his connection with several 
liie companies. He was a mamnenee 
in the Republic Life. which merged 
with the Pioneer Life, organized in 
1907. He became the president of the 
Pioneer Life, and while succeeded in 
that office by John Cooper, was the 
chairman of the board of directors 
until that company was merged with 
the Continental Life in 1920. He was 
elected as chairman of the board of 
the merger, and retained that position 
until the stock was acquired by St 
Louis parties, he selling his stock with 
the others. 
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MID-WEST CONVENTION 





GOVERNOR PREUS TO SPEAK 








Massachusetts Mutual Two-Day Gath- 
ering on March 3-4 to Have 
Complete Program 


An extensive program has been ar- 
ranged for the mid-west convention of 
the Massachusetts Mutual Life, which 
will be held in Chicago on March 3-4, 
one of the notable speakers being Gov- 
ernor J. A. O. Preus of Minnesota. The 
two-day gathering will be devoted to 
addresses on business-getting and the 
leading producers of the company as 
well as home office representatives are 
slated for talks on all phases of this sub- 
ject. The program in detail is as fol- 


low eo 


We Make No Mouse Traps 


Friday Morning Session 
Frank T. McNally, Chairman. 
9:30 Opening of the Convention 
President W. W. McClench 
10:00 Discussion: Methods of Counter- 


acting Business Depression i . ° 
ertala Lines : ' UT we do believe Emerson’s statement about the public 





Warren C. Flynn of St. Louis 
ee hunting out the fellow who takes special pains in making 
0:30 iat the Insuring Publis is a 

” 7 a aos from th “Ene ! mouse traps. 


10:45 Discussion: How Can We Best 
Widen Our Acquaintance and In- 


crease Our Clientel We also believe that the splendid growth of the Lincoln 


John Shambeau of Duluth 

Charles L. Scott of Kansas City . “s ~ 
11:15 Paper: Some Interesting Phases National Life Insurance Company has been bit the natural 
11:20 adinnel Read of Minneapolis, reward for high grade service promptly rendered. 


of Columbus 
Friday Afternoon Session ° “/ ° ° . 
The Lincoln Life standards raise its every service above the 


1:30 Discussion Regular Habit of 


Work. e . . . . 
W. M. Becker Jr. of St. Paul ordinary. Always there is the effort to issue business and to 
om were ee Ge TT care for our many obligations to our salesmen in the most 
apolis. * e e 
3:00 beans wed , Rte y Contracts, and efficient way possible. 
Charles H. Angell, Actuary. | 
4:00 Dis« ussion: How Can a General z “ 
fon Te tet Bete we Mei The outcome has been many new records in speed and service 
Cc. O. Fischer of Peoria. | . ° 
E. W. Snyder of Cleveland | attended by fine business results. 


4:15 Discussion: Esprit de Corps } 
F. (. Barnett of Peoria 


A. Cc. Bratton of Mattoon, : 
$20 PiFerd E Hackiomen of Indian- | Because we are out to beat all our former records during 1922 
apolis. ‘ we 
Saturday Morning Session it pay S to 


9:30 How Can Irterviews for Big 
Business Be Secured 
Laurence C. Witten of Cincin- 

nati. 
Cc. B. Stumes of the Bokum & 


Dingle Agency. | 7 Ly 
un ued rerm nes LINCOLND 





I. H. Offner of the Bokum & 
Dingle Agency. 

G. H. Schumacher of Cleveland 

10:00 How to Avoid, as Well as Meet, 
Competition. 

Carl Le Buhn of Davenport. 

W. H. Van Sickler, Jr., of St. | 
Louis. | 

Joseph W. Briggs of Milwau- 


kee 
10:30 Paper by F. T. Freeman of Flint e & oe 
11:15 The Outlook. nN C nN tT nN 
J. C. Behan, Superintendent of e 1 O a 10 a | e 


Agencies. 
At the dinner on Saturday evening the 
principal speaker will be the J. A. QO. 
Preus, Goverr >r of Minnesota 


icimec ia. | Insurance Company 


A new life insurance company is in 
process of organization in Chicago, the 
American Union Life, incorporated un- 

. ie” : ““ - ” 
der the laws of Illinois with $100,000 Its Name Indicates Its Character 
capital and $100,000 surplus. R. J. 


Buhler, president of the Chicago Mu- " m . A 
tual Casualty, is one of the incorpora- FF | iF f B Id F t W I d 
tors and in charge of the promotion Inco n 1 e ul ing or ayne, n . 
work. Samuel Quinn, formerly vice- 
president of the State Life of Indiana, 
is associated with him in the work. Mr. ° 
Quinn has been out of insurance work | Now More Than $200,000,000 in Force. 
for several years, but is returning to 
help form this new company. The sale 
of the stock is just beginning, but Mr. 
Buhler expects to have the company in 
a position to write business by the lat- 
ter part of the summer. The Chicago 
Mutual Casualty writes accident and | 
health and this life company will en- | 
able Mr. Buhler to join the two lines. 
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LINCOLN AGENTS MEET 


HOLD SECTIONAL GATHERINGS 


Indiana Company Announces Schedule 
of Rallies and Winners of Distinc- 
tion During Year 


Che second series of sectional meet- 
ings being conducted by The Lincoln 
National Life is on this week. A three- 
day conference was conducted in Fort 
Wayne on Monday, Tuesday and Wed- 
nesday for agents of western Ohio, 
southern Indiana and eastern Michigan. 
rhe meeting for agents of northwest- 
ern Indiana and western Michigan, IIli- 
nois and Nebraska is being held in Chi- 
cago Thursday, Friday and Saturday. 

A feature of these agency confer- 
ences is the banquet on the second eve- 
ning when the club buttons and the 
“Minute Men” medals are presented by 
Vice-President and Agency Manager 
W. T. Shepard. 


Six “Minute Men” 


There are six members of the Minute 
Men Club this year, which organization 
is composed of the Lincoln Life agents 





; enrolled in the three honorary 





THE NATIONAL UNDERWRITER 


who write and pay for $100,000 of busi- 
in the last four months of the 
year Those who made the Minute 
Men Club and who are presented with 
beautiful bronze pocket pieces are Col. 
T. M. Knox of Chicago, R. W. Fowler, 
J. L. Mueller and O. F. Gilliom of Indi- 
ana, S. A. Bardwell of Ohio, and Ed. 
Shoemaker of Iowa. 

Chere are 140 agents of the company 
clubs— 
who pay for more 
during the 


ness 


“Emancipators,” 
than $200,000 of business 
year; the “Circuit Riders,” who pay 
for more than $100,000, and the Rail- 
splitters, who pay for more. than 
$50,000, 


the 


Discuss Salesmanship 


The first day’s session at the home of- 
fice sectional meeting was given over 
to the agents entirely for a discussion 
of various phases of the topic of “Sell- 
ing Life Insurance to Fulfill a Definite 
Need of the Prospect.” The speakers 
who introduced the several sub-topics 
were R. G. Dilts, W. H. Merriman, H. L. 
Askew, J. L. Mueller, F. W. Knott, 
R. W. Fowler, H. M. Robbins, W. H. 
Ingham, Roy Oberlin, all of Indiana, 
and G,. F. Lofthouse of Michigan. 

On the second day Harry Singleton 
of Indiana led the discussion on “Plan- 
ning the Day’s Work.” Other speakers 
were O. F. Gilliom and A. C. Louette 


AMERICAN 


of Indiana, and J. M. Grace and Harry 
Curtis of Michigan. 

Vice-President and Manager Arthur 
F. Hall spoke at the Fort Wayne meet- 


ing Wednesday morning, and will be 
the principal speaker at the Chicago 
gathering, which is being held in the 
\uditorium hotel, on Saturday morn- 
in His subject is “The Lincoln Life.” 
Other home office speakers are Frank- 
lin B. Mead, secretary and actuary; Dr. 
W. E. Thornton, assistant medical di- 
rector; G. R. Savage, manager of 
Inspections and claims; A, L. Dern, 
superintendent of agencies, and V. | 


Harrold, assistant 
agencies 
Colonel Knox Opens Meeting 


Col. T. M. Knox of Chicago, one of 
the largest producers for the Lincoln 
Life in 1921, opened the Chicago meet- 
ing Thursday morning by an address 
on the need of selling life insurance for 
a definite propram. Other agents who 
spoke on the first day of the Chicago 
conference were D. S. Long, G. W. 
Lamson, Ray K. Hummel of Illinois, 
Roy Pray, Ed Shoemaker and J. A. 
Parden of Iowa. Miss Doris M. Goe- 
the of Nebraska, George P. Spitz of 
Indiana and John E. Godfrey of Mich- 
igan. R. C. Lowes of Illinois spoke 
on “Financing My Business,” Friday 
morning. George W. Payne of the 
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Chicago agency of Knox, Payne & 
Spear delivered an able talk on “Select- 
Other leaders in the 
disci were I. H. (¢ Indiana; H. 
E. McArthur of Illinois, and C. A, 
Pray of Iowa. 

Next week t 
Life sectional meeting in San 
lex., Tuesday, Wednesday 
Thursday, and the week following there 
conference in Los 
Tuesday and 


ing Prospects.” 


Ission 


ase, 


Lincoln 
Antonio, 
| 


and 


will be a 


on 


Set Goal for Year 
$100,000,000 
Che keynote 
service to 
At the ban- 


he ompan is out ior 
paid tor business in 1922 
of three day meeting was 


agents and policyholders 


quet Tuesday night Agency Manager 
Shepard was chairman and toastmaster. 
Superintendent of Agents A. L, Dern 
and V. J. Harrold made splendid ad- 
dresses, Mr. Dern emphasizing the 
necessity of preparation, courage and 
strength for success this year. Mr. 


Harrold’s oratory brought the gather 
ing to their feet several times and sea- 
soned convention goers said that never 
had they been impressed with such di- 
rections, sincerity-dnd enthusiasm. His 
splendid treatment of the stabilizing 
force of life insurance during the past 
commercial storm-and its relation to 
humanity and seiftiment was rounded 
out with real reasons for application on 
the part of agents for this year. Mr 
Shepard closed the meeting, urging the 
applied practice of good things gathered 
at meeting and promising the most in 
of home office co-operation and 

Wednesday was spent by 
in visiting home office depart- 
heads. 


way 
support 
agents 
ment 


Farmers National Meeting 


At the annual meeting of stockholders 
of Farmers National Life of Chicago, 
all the directors were re-elected except 
one, Mr. Dowell, who has gone to Ore- 

In his place was elected Wiliam 
Pressnall, who for four years has 
manager, for three years 
assistant secretary and for 18 months 
has been acting treasurer. All the 
officers were re-elected and Jackson 
R. Pearce, of Quincy, Ill, was elected 


gon. 
R 


been office 


treasurer. Mr. Pressnall was elected 
assistant treasurer, assistant secretary 
and office manager. As_ heretofore, 


every vote in the meeting of stockhold- 
ers or directors was unanimous. 

The directors of the company are 
well pleased with the progress it made 
during 1921. The company will con- 
tinue without an agency director, the 
direction of the agency force being con- 
tinued in the hands of President J. M. 
Stahl and who will be given, as here- 
tofore, assistance by A. H. Hughes, 
head of the conservation department. 

Edward G. Holz and William E. 
Swift will continue as special repre- 
sentatives of the company in the field 


Addresses A. W. Brown’s Men 

Prof. C. W. Wassam of the Iowa 
State University addressed the agents 
of the A. W. Brown agency of the Mu- 


tual Life at Davenport recently. Pro- 
fessor Wassam has a very successful 
msurance course at the university. He 


is an excellent speaker and deeply in- 
terested in spreading the gospel of in- 
surance. “First sell the insurance idea 
to vourself, next sell yourself to your 
community and then think about sell- 
ing the policy,” said Professor Wassam. 
“The greatest need for insurance is the 
need of education. Most agents are so 
busv selling insurance that they fail to 
sell the idea. I sometimes wish you men 
could hear what the public savs about 
von when you are not present. It would 
do vou a lot of good and perhaps teach 
you some things that you never knew 
before..” 

Henry Files, president of the Cedar 
Rapids Life Underwriters’ Association, 
was a guest at the meeting and spoke a 
few words of greeting. About 70 mem- 
bers were in attendance 
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SAVING THE BUSINESS 


AGENTS TELL ABOUT PLANS 


Important Subject in Every Life Office 
Today is How to Check the 





Lapses. 

At the regional conventions of ts 
of the National Life, U. S. A., consider 
able attention has been given to re 
newing and reinstating business One 
of the biggest questions in every agency 
these days is cutting down the lapses 
Some of the agents seemingly are not 
as sufficiently well posted as they might 
be on the flexibility of the life insur- 
ance policy and practice whereby bus!- 


Some agents declare 
fact that some 


ness can be saved 
that notwithstanding the 


policyholders could pay the premium, 
they simply neglected to do it Tn | 
such cases the agent can do much by 
personal call. Continuing the recital of 
incidents ccnnected with the conven- 
tion, the National says 

Taking the causes of lapses as his 
starting point, one agent analyzed the 
average mental attitude of the insured 
who lapsed his policy and carefully 
pointed out methods to overcome this 
“T believe that we, as a whole, do not 


realize how few of our policyholders are 
aware of the flexibility and possible ad- 
justments which can be and are made by 


the company.” he said. “Make your pol- 
icyholder feel that his interests are your 
interests.” 

Another said, in part: “It may be 
necessary for them to loan on their poli- 
cies. But the main point I stress is that 
nothing worth while comes without a 


big effort—many times a sacrifice. There 
are many cases where the insured can 
well afford to pay, but just neglects it 
Because of this condition, we should not 
fail to call personally on every person 
who contemplates a lapse It is a mat- 
ter of resell pure and simple.” 


Causes of Lapses 


Another agent asks the question: 
“What are the causes of lapses?” and, in 
answer, says “As I see it, the man has 
teen either not sold, oversold, or has 
been temporarily embarrassed for lack 
of funds. I will spend as much money 


for gasoline to keep a policy on the books 
customer. I 


as I would to see a new 
always try to get my policyholders to 
make a small deposit when they can’t 
pay the entire premium The company 
has never failed to cooperate with me 
on extensions, and as I spend much of | 
my time keeping the business on the 
books, I feel I have rendered the family 
the maximum service I am capable of.” 


Another agent, in speaking of company 
cooperation in renewing business, listed 
the following methods 
de- 


By extension note with sufficient 
posit. 
By extension without deposit if the 


policy has cash value 
By changing the 
premiums, 
By reducing the amount of the 


manner of paying 


policy. 


By converting the policy to other 
forms. 
By paying premium by making a loan 


against the policy 

He stated that 
that a recalling of the motive 
tuated the policyholder in the 
purchase was mighty effective. 

Others emphasized the need of per- 
sonal calls in renewing and reinstating 
business. “Personal service is the real 
thing that counts,” said one, “and it has 
been my experience that by assisting my 


experience 
that ac- 
original 


it was his 


policyholders to hold on to their insur- 
ance by the many methods offered by 
the company that I am making friends 


who will be appreciative and help me in 
my future work.” Another explained 
how he held many of his lapsing policy- 
holders by the use of a letter which cov- 
ered most of the reasons which actuated 
the policyholder in the original purchase 
which further 


of his protection and 
pointed out the real necessity of pro- 
tection under these stringent times 
Death of Mrs. Evans 
Mrs. Eugenia Hotchkiss Evans, wife 
of Percy Evans, actuary of the North- 


20 


at 
after a 


western Mutual Life, died Jan 


the family home in Milwaukee 
prolonged illness Funeral services 
were held Monday 


LIFE 


HEDGES’ PHILOSOPHY 


TRAVELERS HELD CONFERENCE 


General Counsel of the Life Presidents’ 


Association Keeps Up to High 
Standard 

Che second annual gatherin of 
branch office managers of the Travel- 
ers, held last week at the yme office in 
Hartford, brought together 131 visiting 
managers, from all points in the United 
States and Canada At the banquet 
held in connection with the meeting, 
there were more than 300 Travelers 
men in attendance Addresses were 
made by President Louis F. Butler of 


the Travelers: George G Foster, at- 
torney for the Travelers in Canada; 
Arthur E. Gates, manager at Boston, 


and Job E. Hedges of New York, coun- 
sel for the Association of Life Insurance 
Presidents, who gave the Travelers’ men 
typical specimens of the homely 
which has brought him into 
as a speaker 


some 
philosophy 
national prominence 


The following were the more striking 
of the bits of philosophy which Mr 
Hedges passed on to the audience 

“Americanism did not. start here 
Americanism first thundered on Sinai. It 
Started wherever there was a protest 
against wrong 

“I believe in the God of Nations and 


the Constitution of the United States and 
the Golden Rule. 

“I believe intelligent selfishness is good 
morals. 

“Why worry about life? I think, after 
all, a career is only twenty-four hours 
long. It is enough to retire at the end 
of the day with the conscionsness that 
we have tried. 

“I would rather stir the emotions than 
sway the mind 

“About 15 percent of us take care of 


the other 85 percent of us, so far as ideas 
are concerned, 

“I venture there is no more valuabl: 
thing than a good act. as an example 

“I believe in the ten commandments 
and I know some other people who do, 
but they hesitate to admit it. 

4 slap on the back is sometimes as 
good as a check. To encourage a man is 
to endow him. 

“I'd rather be wept for by one human 
being than have the National Guard turn 
out saying ‘Who is this fellow? 

“You'd better be alone with yourself, 
for life, than mixed up with the crowd 
that don't understand you 

“Don’t mix yourself up with the Cre- 

|} ator—he knows the difference 

“Don’t wait to be cheered before de- 
ciding you'll do something.” 


| the licensing of agents, 
| terially 


| 


Van Camp Changes License Rules 


Commissioner Van Camp of South Da- 
kota has issued two rulings relative to 
which will ma- 
restrict future issues. One 
ruling states that while the department 


| in previous years had permitted com- 


panies to make corrections in requisi- 
tions for agents’ licenses after certifi- 
cates had been issued, allowing credit 
on fees for the license exchanged, this 
practice has been subjected to. abuse 
and hereafter no changes will be per- 
mitted in the requisitions, and no credit 
or return of charges will be made 

The other ruling announces that in 
the future the department will license 
only individuals to act as of 
insurance companies. No will 
be issued to a bank or other corpora- 
tion, firm or partnership, and each 
active member of the firm or corpora- 
tion, or employe actively engaged in 
the solicitation of insurance, must pro- 
cure a license individually 


agents 


licenses 


Phoenix Mutual Meeting 


The annual meeting of the Phoenix 


Mutual Life was held Tuesday, with 
no change in officers or directors. Presi- 
dent Holcombe read his annual report, 


showing a healthy growth and unsually 
favorable mortality experience 
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Kansas _ Is 


The people of Kansas are not marking time 
waiting for the rest of the country to show 
a resumption of business activities. Kansas 
is already leading in the central west. During 
the month of October, five principal cities 
of Kansas showed an increase of 164% in 
new building over October, 1920, in com- 
parison to an increase of 74% for the entire 
tenth Federal Reserve District. Bank clear- 


TOPEKA 





eading Ihe Way 


ings in ten principal cities of Kansas show 
7% better than the entire district. 


In the heart of this aggressive state, is the 
Liberty Life, ready and willing to equip its 
agents with every possible help in their task 
of soliciting their prospects. It is working 
hand in hand with its agents striving always 
to carry on the good work of the people 
of Kansas. 


Truly, Kansas is Leading The Way. 


Liberty Life Insurance Company 


KANSAS 
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Agents for this Company 


always find us ready to help in doing tracts are more than liberal. We can 
whatever is best for the growth and give good men good territory. 


advancement of their interests. , | as 
You can have a real confidence in your 
The active aid and cooperation of the mie Pa > 
2 “Ml : pene own future when you become identified 
officials of this Company—with years ’, 
" thnk. i NS Jenn with the State Life. 
of insurance experience—is always | 
open to our agents. If you are interested, write us. A letter 
Our Life Insurance Contracts are right will receive the same courteous atten- 


up-to-the-minute. Our Agency Con- tion as a personal visit. 


State Life Insurance Company of lowa 
A. C. TUCKER, President 


DES MOINES - IOWA 
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A Wider Field 
An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3,000, to young 
men and young women as young as age 2—protective insurance and Educational 
and Business Start Endowment Insurance. This extension of the age limit for 
Ordinary Insurance down to age 2 helps our Agents considerably. We issue 
Participating and Non-Participating Policies. 


As regards adults, we write contracts with Double Indemnity provisions covering 
any kind of fatal accident, or with Double Indemnity provisions covering fatal 
travel accident only, as may be desired. 


We issue policies with waiver of Premium and Disability Annuity or Installment 
Payment features. 


We insure males and females at the same rates. 


OLD COLONY LIFE 


INSURANCE COMPANY 
CHICAGO, ILLINOIS 




















Security Mutual Agents 
are successful 
WHY ? 


The reasons are many 


First —Our rates are right 

Second—Our policies are attractive 

Third —Our Company is reliable 
Fourth—Our agents have our co-operation 


We can give good men good territory 


If ee are interested, address 
. Jackson, Supt. of Agencies 


SECURITY MUTUAL LIFE INSURANCE CO. 


Binghamton, N. Y. 




















Organized 1871 


Life Insurance Company of Virginia 
Richmond, Virginia 
Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the Most Liberal Forms of Ordinary Policies from $1,000.00 to $50,000.00 
and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1920: 


SUNIL cul dita cea aseuede awards a oees Paalewnwads daw hnaeadewdl $ 24,143,510.56 
EERE IR ae Le PAE eee Ere eae 21,803,452.41 
I on So ad aun waneemnede 2,340,058.15 
I ee em 207,301 ,719.00 
oo. tas een ca baend eaeeeaee sid 1,983,096.17 
Total Payments to Policyholders Since Organization................ $25,823,269.97 


John G. Waiker, President 


a. 








1851 Seventieth 1922 


Anniversary Year 


BERKSHIRE LIFE INSURANCE COMPANY 


Pittsfield, Mass. 


During this long span of years the Company has maintained a high 
reputation for fair and honorable dealing with 
policyholders and agents. 


William D. Wyman, President 
Winfield S. Weld, Supt. of Agencies 








National Produce 
Underwriter W ant Ad S Results 
One Inch, One Column wide one tine $3.75 
Write, Wire or Phone to 


The National Underwriter, 1362 Ins. Exch. 
Phone Wabash 2704 HICAGO 











LIFE AGL.NCY CHANGES 








F. A. Crosby and O. B. Read 


F. A. Crosby of Oak Park and Otis 
B. Read of LaGrange have been ap- 
pointed Chicago general agenty for the 
National Fidelity Life. The general 
agency will include the city of Ch- 


| cago, with Cook and DuPage counties. 


Both of the new general agents have 
been in Y. M. C. A. work for a number 
of years, Mr. Crosby as metropolitan 
boys’ work secretary of the Chicago 
Association, and Mr. Read as secretary 
of county work for the state of Illinois. 





L. K. Nichols 


L. K. Nichols, an agent in the O. G. 
Wilson agency of the Bankers Life of 
lowa in western lowa, and formerly a 


| banker at Walden, la. is appointed 


sales manager for the company in Dis- 


| trict No. 4, succeeding J. O. Heath, 
| who has become associated with the 
| William Bacon agency at Dallas, Tex. 





Edgar E. Chappell 


The Montana Life has been licensed 
to do business in Colorado, Edgar E. 
Chappell of Denver having been ap- 
pointed general agent in the state. 





R. W. Van Horn 


R. W. Van Horn, district agent for 
the Equitable Life of New York at 


| Marshalltown, Iowa, has had his terri- 


rangements. 


tory enlarged and will move his office 
to Mason City. Mr. Van Horn has 
made a very good record at Marshall- 
town. He will move to Mason City as 
soon as he can make the necessary ar- 


Maj. A. E. Patterson 


Maj. Alexander E. Patterson, secre- 
tary of the Edward A. Woods Com- 
pany of Pittsburgh, manager of the 
Equitable Life of New York, has be- 
come agency manager of the Equitable 


|} with headquarters in the Equitable 


| building in New York. He has been 





connected with the Woods office for 
almost 14 years. He entered the war 
and obtained the rank of major. 





J. E. Walker 


J. E. Walker, who was transferred by 
the Michigan Mutual Life to Indian- 
apolis a year ago from the home office 
at Detroit to become manager for 60 
counties in Indiana, has been appointed 
supervisor of district agents for Michi- 
gan. He was for nine years assistant 
supervisor for Michigan before going to 
Indiana. His office will now be in Grand 
Rapids’ instead of at Detroit, it having 
been decided to make this change so 
that the state can be supervised more 
centrally. Mr. Walker held the Indiana 


office a year to a day. 





Fred Martin 


Fred Martin, who for the past two 
years has been connected with the 
Travelers at Des Moines, la., and Kan- 
sas City, Mo., traveling in Iowa, Kan- 
sas and Missouri doing agency and 
organization work, has resigned and 


| signed a contract with the Missouri 


State Life at Kansas City, engaging in 


| field work on his own account. 


Mr. Martin while with the Travelers 
made an enviable record in the pro- 
cuction of business as well as in the 
instruction of agents. 





Edwin Williams 


Reorganization of the J. D. Arnold 
Company, Little Rock, Ark., to include 


| Edwin Williams as a member of the 
| firm, has been announced. The com- 
| pany will be general agents for Ar- 
| kansas for the Central Life of Des 


Moines. Both members of the new firm 
are well known in the life insurance 


| business of Little Rock. Mr. Arnold 


formerly was agent for the Pacific Mu- 


tual, and Mr. Williams has been an 


“All that its 
name implies” 


The 


Square 
deal 


Agency Contract 


Write for particulars. 


Amnalyg? 





nsurance Company 


Home Office, Madison, Wis. 








FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 

Your Income” 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 








The Accumulation Policy 


is a combination of insurance 
and investmentin a new sense. 


Specimen Rate 
Age 35...... $31.90 per $1000 


The continued payment of the rate 
creates increasing benefits each year. 
As a seller it has no competition. 
Write us about it. 
NATIONAL LIFE ASSOCIATION 


Moines, lowa 








MR. AGENT! 


Do you care for ee not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency 
in its HOME STATE for 


THE ST. LOUIS 
MUTUAL LIFE 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 














WANTED 


to get in touch with Life Insur- 
ance Agents and General Agents 
for State of Illinois by growing, 
progressive Company. 

Liberal contracts with attractive 
renewals. 


Insurance in force to December 
31, 1919, $6,005,686.00. 


Providers Life Assurance Co. 


Home Offices 
10 South La Salle Street 
CHICAGO, ILL. 
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insurance broker several years. D. A. 
Bray of Little Rock will have charge 
of the sales in that city. NATI ONAL RE S E RVE 









Eureka Life |. 2s" / LIFE INSURAN 


the ways and means committee of the + ; 
Insurance St. Paul Association, who recently be- a GEO. GODFREY MOORE, ae j — 
came associated with the Bankers Life, ] | f " —— 


has resigned to become general agent | | 


é at St. Paul for the Central Life, Des | 
Oo. Moines, la | 
K. | jj 


Mr. Wolian succeeds Maj. George 
OF BALTIMORE MD Sheppard, who has resigned from act- 
5 ’ ° ive management because of ill health. | 
Mr. Sheppard will continue to be asso- 
| ciated with the company. 








Incorporated under the laws of 
Maryland, 1882 B. L. Lewis and C. R. Garvin 


The Col bus . agen of the ‘on- 
We Issue necti« os aoe al is Pan = r che joint 
rec ) of B 4 at Ss ane r t iar ! 
| oa “oom te . .. vote tea sf ay poems HOME OFFICE fa 1921 oa TOPEKA, KANSAS 
pany in Columbus for 17 years. Mr 


Standard Ordinary and | Garvin has been associated as general 


Industrial Policies pea ees WE WANT BIG MEN 











E. W. Hughes 
JOHN C. MAGINNIS E. W. Huel , , i 
ident “. ughes has been appointec gen- - . a - Tes 
Preside eral agent at Rochester, N. Y., for the Men With Big Earning Capacities As 


JOSHUA N. WARFIELD, Jr. | Massachusetts Mutual He succeeds 
Yonge es hat 'eua wath otsne Ye || Fjeld Superintendents, Agency Manage ts 
ughes has been with 1e company for rs General Agen 
’ ’ 


JOSEPH H. LEISHEAR, Jr. several years, having been one of the 











| 
Secretary-Treasurer leading producers in the Tennessee field, 
| He has demonstrated his ability as an In h wi ~ - 
J. HOWARD IGLEHART | organizer and as associate general agent the Follo ing States 
Medical Director in the Memphis office took a large part 
in developing the company’s business in e ° 
that state He has also shown himself ansas a oma r ansas Sssouri 
a large producer, having personally de- 
livered over $1,000,000 of new business ? ? ? 
during the past three years | T N b k 
| tities tte, etna OWa, 1exaS, NNeDrasKa 
| Arthur H. Challiss has been appointed 
e general agent for the Massachusetts Mu- If you are a real producer, and can qualify for any of these positions 
} tua sife at Seattle, ash. Mr 1alliss . ° : ~ - £ 
is am Git tine Guotaser Gnd Geaceee aen- and wish to make connections with the fastest growing life insurance 
eral agent for the company at Peoria, company in the Middle West, write or wire the Home Office. 





























> > Se Having recently entered 


e 
lll., but was forced to resign a year ago 
as the result of ill health He is now 
| back in the business and with the Massa- 
chusetts Mutual, succeeding A. D. Wal- 
National | it ker, who has retired. 
Arthur Finley has retired from the . 
general agency firm of Duryea & Finley, Indiana 
hsurance ompanhy who have the Penn Mutual at San Fran- 
j cisco. J. B. Duryea will continue the THE FRANK LIN 


general agency Mr. Finley will give 
his entire attention to personal soliciting. 





Boston, M husett i 
on, Massachusetts Life Insurance Company, 


Burnley R. Elam of Springfield, Illinois, 








ARTHUR E. CHILDS George L. Hunt, superintendent of h l ll 
PRESIDENT agencies of the Guardian Life of New as several unusually at- 
York, announces the appointment of : 4 4 
Burnley R. Elam as manager for Con- tractive openings in that 
necticut, With the appointment of Mr. state for life men of 
i : Elam, the Guardian resumes active oper- ° 
Paid Life Insurance for ations in this territory. The new Guard- general agency caliber. 
ian manager has had considerable ex- 
Year 1920 over perience in this field as a personal pro- -—O- 
qualified to build a 


$35,000,000 00 Cucer and is well 
' successful general agency. His head- . . 
qanrtets will be rf 904 Tinstdend-Aaten Contract direct with the 


National Bank Building, Hartford. Company. 


ife, Accid d 
Li e, CCl ent all Life Agency Notes -{f}- 
Walter E. DeB a. : years with ° 
Health Insurance |) es sesettiP ates SiN || Over $125,000,000 of in- 
coln, Neb., and for the past five years e 
district manager there, has resigned that surance in force. 
position in order to devote his full time 
-f}- 


Low Guaranteed Rates to personal production. 


Rieman McNamara has been trans- 











ferred from the cashiership of the Sa- 

vannah agency of the Mutual Life of New The remarkable growth 
York to a similar position with the com- ° 

pany at Richmond, succeeding Penning- and achievements of 





ton Bruce who has returned to Kansas THE FRANKLIN LIFE are due to its traditional 


to enter field work. He was suc- 

















mall a a year ae lat S nnah by his twin brother 
ceeded at Savann: Vv ~ pro r, ° rs 4 

tual Dividend, purchasing a Penn Mutual | | [70000 Mo ea “Aggressive Conservatism” and the splendid co-opera- 

makes an Insurance Proposition which in tion between the Company and the Agency Staff. 

the sum of all ite Benefits, is unsurpassed Massachusetts Mutual Meeting 

members. sentatives of the Massachusetts Mutual ee ° : a 
ee te ee iene your ambitions as an insurance man, and we will give 
LeBuhn, general agent, at a conference 

Life Insurance Company addressed by Joseph C. Behan, superin- 

7 ; MacLean, actuary. 

of Philadelphia “ome office officials to the territory since 

1915 and the success of the territory in Springfield Il 

, . 


| Policy, containing Penn Mutual values, 
‘or net low cost and care of interest of all DAVENPORT, IOWA, Jan. 18.—Repre- Let us know something about your qualifications and 
The Penn Mutual ee ee ae aes you the details of our proposition. 
tendent of agencies, and Alexander T . : 
at to the Great visit of Write direct to the Home Office, 
On January 1, 1909, Rates Were Reduced wetttesr G2800406 now bustness ta the 











and Values Increased to Full 3% Reserve. year prompted their visit of congratula- 
tion, 
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Improved Disability Provision 


Claim may be made as soon as disability occurs—no probationary 
period. 

Payments begin immediately on approval of claim—no proba- 
tionary period. 

Monthly payments, lifelong, conditioned on permanence of dis- 
ability. 

Immediate waiver of future premiums—no waiting until next 
anniversary. 

Full amount of insurance paid when insured dies, without deduc- 
tion for disability payments or for premiums waived. 

This new disability provision brings the service of America’s 
oldest legal reserve life insurance company still closer to the needs 
of the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New York 
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The OHIO STATE LIFE 


LIFE, HEALTH. ACCIDENT**° MONTHLY INCOME INSURANCE. 


LATEST POLICIES AND AGENCY CONTRACT Baez \nes 
Openings OHIO, IND., KY. MICH. and W.VA. Write Columbus 








| Tapp of the 


| sumed 
Pueblo district. 


| Kansas City, Kan., and on Oct. 4 of the 


| ord in all branches. 








WITH INDUSTRIAL MEN 








NEWS OF THE PRUDENTIAL | 


| Activities of Field Force Are Chron- 


icled—Leaders of Ordinary for 
the Year Announced 





Superintendent Jesse C. 

Prudential at Colorado 
Springs, Colo. (Denver district), has as- 
charge of the newly created 
He entered the Pruden- | 
tial service Jan. 11, 1897, as an agent in 


Assistant 


same year was promoted to assistant 
superintendent. He has since held that 
title in Kansas City and Denver and for 
twelve years has had opportunity to 
study that section of the field which he 
will control in the capacity of superin- 
tendent. 

That there are plenty of prospects for 
wholesale insurance is evidenced by the 
progress made in the Steubenville, Ohio, 
during recent weeks. As- 
sistant Superintendent E. C. Perkins has 
convinced four different concerns of the 
advantage of this form of protection, 
with the result that insurance amount- 
ing to $103,000 has been issued on the 
lives of 99 persons. Agent J. J. Bernert 
of the same assistancy has also suc- 
ceeded in closing two cases covering 49 
applicants for $49,500, 

William C. Stone, agent in Brooklyn 9, 
completed the year 1921 with a fine rec- 
He led his district 
in industrial, was third in ordinary pro- 
duction and handled a debit of over $300 | 


assistancy 


with’very low arrears. 


Superintendent Samuel E. Long of the 
Harrisburg, Pa., district, has the honor 
of leading Division K in both actual in- 





THOMAS J. OWENS, President 


Capital, $200,000 
All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 
build « real life insurance company. 


DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE CO.), inpianapotis 


NO ORGANIZATION EXPENSE 
Managed by men experienced and familiar with all de- 
partments of life insurance work. 


We offer agents experienced management, superior policy contracts. 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 

If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency-—- 


Tell us where you want to work 


CLAUDE T. TUCK, Secretars 
Occidental Building 


Surplus, $100,000 
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business. 























of another company upon an anti-rebate agreement from him. 


with the company and otherwise qualified. 


and the loyalty of the agency force of 





LIFE 


Milwaukee 


— 


COMPANY 





The Northwestern Mutual Life 


Insurance Company was the pioneer in 
establishing rules to protect itself and its 
agents against evils which demoralized the 


For twenty-seven years it has enforced a stringent Anti-Rebate Rule. 


For twenty-three years it has observed a No Brokerage Rule which prohibits the acceptance of 
business from, or the payment of commissions to, other than an agent of the company. 
tion only is made in the case of legitimate surplus business and then only from a licensed agent 


For more than twenty-eight years it has adhered to its present Civil Service Rule which 
provides that all appointments to general agencies shall be made from those already connected 


To the literal enforcement of these rules is attributed, in large part, the success, high character 


Excep- 


Wisconsin 


ken, is the runner up 














dustrial increase and ordinary net new 
business for the full year 1921. 

The leading assistant superintendent 
in net industrial increase is E. W. Beach 
of Washington, D. C., district, while the 
top-notch agent is L. F. Dudley, operat- 
ing in the same district. 

Assistant Superintendent A. A. Yost of 
the Harrisburg, Pa., district, is the lead- 
ing assistant in ordinary net new busi- 
ness, ‘and A, R. Phillips of the Easton, 
Pa., district, leads the agents. 

Assistant Superintendent Raymond H. 
Piatt of the Easton, Pa., district, has 
been transferred to Stroudsburg, Pa., de- 
tached from Easton, Pa. 

The Wichita, Kas., district of the Pru- 
dential will be under the supervision of 
Frank S. Frisbie, promoted from an as- 
sistancy in St. Louis No. 1 He started 
with the Prudential Feb, 6, 1909, as agent 
in St, Louis, No. 6 and was transferred 
later on to St. Louis No. 1, -He then was 
made an assistant in that district. 

Assistant Superintendent Frank J. 
Schultz of the Minneapolis, Minn., dis- 
trict, made an excellent showing in or- 
dinary net new business for the year 
1921, being the leading assistant in Divi- 
sion P. 

Agent Hans C. Jensen of the St. Paul, 
Minn., district, was credited with an ex- 
cellent record in Ordinary net new busi- 
ness for the year 1921 and was the lead- 
ing agent in the territory covered by 
Division P. Mr. made a 
splendid showing in Industrial. 

Agent Adolph Bassi, who operates on 
a debit in the New York 1 district, is 
leading Division A in industrial increase 
and Agent Adolph Nagler, of West Hobo- 


Jensen also 


Sander \ Mikolasy, of West 


n assistancy in 


Agent 
Hoboken, is promoted t 
that district 


Prudential’s Leaders 
The Prudential has announced the 
leaders in ordinary for 1921. The five 
leading superintendents in proportionate 
R. P. Kielty of Wilkesbarre, Pa.; W, C 
Scott of Vincennes, Ind.; J. Baker of 
New York No. 10; J. F. Bonner of Scran- 


| ton, Pa., and J. B. Myers of Chicago No. 


5. The leaders in net new business are 
J. Baker, New York No. 10; W. H. Joyce of 
Buffalo No. 1; P. F. Kielty, Wilkesbarre; 
J. F. Bonner of Scranton and J. B. Myers 
of Chicago No, 5. The assistancy leaders 
in new business are A. W. Stuke, New 


| York No. 10; W. P. Reilly of Wilkesbarre, 


Pa.; J. E. Jackson of Scranton, Pa.; T. E. 
Pritchard of Bridgeport, Conn., and S&S. 
Cihocki of Wilkesbarre The leading 


|} agents are E, Antrim of Hamilton, 0O.; 
| O. H. 
| Hoban of Scranton, Pa.; 


Rolison of Vincennes, Ind.; M. F. 
E. L. Guthrie 
of Akron, O., and N. Richter of Brooklyn 
No. 8 


Conservative Life Leaders 

The Conservative Life of South Bend, 
Ind., closed the year by beating its 
1920 placed business record by over 6%. 
Incidentally, the gain in insurance in 
force was just a trifle less than the net 
gain made by the company in 1919, which 
was the second largest year in its his- 
tory. 

The leaders for the year 1921 are: 

Joint Results—Manager J. J. McCurdy, 
South Bend, Ind.; Agent Louis Balogh, 
South Bend, Ind. 

Monthly Increase—Manager J. J. Mc- 
Curdy, South Bend; Agent S. J. Bartos- 
zek, South Bend. 

Ordinary Increase—Manager J. J. Me- 
Curdy, South Bend; Agent Louis Balogh, 
South Bend, 

Collection Percent—<Acting Superin- 
tendent R. G. Suter, Peru, Ind.; Agent 
Ss. J. Bartoszek, South Bend. 

Arrears Percent—Manager J. J. Me- 
Curdy, South Bend; Agents Louis Balogh 
and S. J. Bartoszek, tie. 


St. Louis District’s Good Record 

The St. Louis district of the American 
National Life of Texas wrote $106,500 
ordinary and $47.81 industrial in one 
week recently. M. D. Seezor, ordinary 
instructor from the home office at Gal- 
veston, was in St. Louis to help the staff 
roll up the big volume of business. Su- 
perintendent C. N. Cotton says that the 
district broke all former records on 
amount of ordinary written. The indus- 
trial collections for the same week was 
98.3 percent. 


George T. Dexter of the Mutual Life 
is in Porto Rico upon a combined pleas- 
ure and business trip. 
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NEWS OF LOCAL ASSOCIATIONS 








NEW OFFICERS AT MILWAUKEE 


Gifford T. Vermillion Heads Local 
Association—Monument Man Speaks 
at Annual Meeting. 


MILWAUKEE, Wis., Jan. 24.—On 
life insurance day of Thrift week, and 
with the principal address made by 
a monument dealer, the Milwaukee 
Association of Life Underwriters held 
its 1922 annual meeting for the elec- 
tion of officers. Gifford T. Vermillion, 
Mutual Life of New York, who has 
been vice-president and who was the 


secretary of the association when it 
started eight years ago, was elected 
president. He announced that the 


board of directors, consisting of one 
from each of the 22 legal reserve life 
offices in Milwaukee county, would be 
practically the same for 1922 as it has 
been. 

Clifford L. McMillen, head of the 
Milwaukee general agency of the 
Northwestern Mutual, was elected vice- 
president, and Marcellus J. LeBreck, 
Metropolitan Life, second vice-presi- 
dent. E. R. Gettings, general agent of 
the National Guardian Life, felt that 
he should after long service be relieved 
of the secretaryship of the association, 
and Carl M. Harthun was elected to this 
position. Mr. Harthun is assistant to 
E. L. Carson, head of the Equitable 


agency. Maj. R. W. Corbett of the 
Old Line Life was re-elected as 
treasurer. 


Clifford L. McMillen was in charge 
of the entertainment and social part 
of the annual meeting, in line with 
the pclicy of having one of the di- 
rectors take care of each monthly meet- 
ing in rotation. 

Life Insurance vs. Tombstones 


Oscar Stotzer, president of the Milwau- 
kee Granite Company, was introduced as 
the speaker of the day, on the subject, 
“Life Insurance vs. Tombstones.” 

“I did not think you treated the title 
of my address seriously,” said Mr. Stot- 
zer, “until I saw it in print. A layman 
has little right to talk life insurance. 
You are members of a profession that 
implies specialized knowledge. As to the 
title of my address, I can only tell the 
story of Peter Schmidt, up in Wisconsin. 
He is my agent, and he is the town jus- 
tice, lawyer, fire insurance agent and life 
underwriter. tecently I drove out with 
him to close a deal for a monument. As 
we were coming back we met a lovable 
old lady trotting to town. Mr. Schmidt 
asked her why her hurry and she said 
her husband was sick, and she was for 


getting the doctor. Mr. Schmidt took 
her to town and he said to me: ‘I tried 
to get that man to take out life insur- 
ance a few weeks ago. Now, if he lives, 


he will be scared enough to take some, 
and if he unfortunately dies, we will get 


his business anyway.” 
Extends Earning Capacity 


Continuing, Mr. Stotzer pointed out 
that the life insurance man extends the 
earning capacity of the citizen and com- 
munity, encourages thrift, safeguards 
business, affords opportunity to employ- 
ers to get closer to employes, improves 
the moral, mental and natural attributes 
of the citizen, making him more valuable 


to the community; begets loyalty, and 
makes good the value of the greatest 
contribution to the economic value, which 

is not property but earning power 
“Life insurance is the great worker of 
the ‘reconstruction period’ that inevita- 
bly follows each death,” he said. “I want 
to even ask you to advise your bene- 
ficiaries to not be extravagant in me- 
morials to their dead, just as you would 
advise them to stay away from mining 
profits mos \ s ves 


stock sharks. He¢ 
best.” 
> > > 
Philadelphia, Pa.—Life 
ness fell off 15 percent throughout the 
country last year, it was announced 
Thursday night at a banquet of about 400 
members of the Philadelphia Association 
in connection with Life Insurance Day 
of the national Thrift Week 
The announcement was made by Frank 
O,. Ayres, first vice-president of the 


insura busi- 





| ance 


Metropolitan Life, who attributed the 
drop to the fact that many persons took 
out larger policies than they could afford 
any many borrowed so heavily on their 
policies that they became discouraged 
and let them lapse. 

Clayton M. Hunsicker, president of 
the association, who presided, told of the 
association’s part in making Thrift Week 
a success, through sending out 51 speak- 
érs to the schools, colleges, industrial 
plants and ther gatherings, advertising 
in the newspapers and on posters, and 
mailing out thousands of circulars. Other 
speakers were Louis F. Paret, a former 
president of the association, and Frank 8. 
Bettger, chairman of the association's 
Thrift Week committee. 

Mr. Ayres urged his hearers to get 
away, so far as possible, from the words 
“insurance” and “policy,” on the ground 
that these words at once prejudice the 
prospect. He urged the use of such 
expressions as tax-covering contracts, 
income-covering contracts, etc. “Whena 
man tells you he doesn’t want any more 
insurance, come back at him with a 
smile. Don’t let him see you are dis- 
turbed,” Mr. Ayres advised. 


MEETING HELD AT CHICAGO 


Lindskoog Awarded Shield for Largest 
Number of Applications for 
$1,000 or More 


With the main dining room of the La 
Salle hotel filled, the Chicago Life 
Underwriters’ Association enjoyed one 
of its most successful meetings of the 
new administration Tuesday. In the 
absence of President Darby A. Day, 
Vice-President Harry McNamer pre- 
sided. Following the luncheon, the 
meeting was opened with a presentation 
of the 1921 shield to Nils J. Lindskoog, 
of the Mutual Trust Life, by Julius H. 
Meyer, of the New England Mutual. 
Mr. Lindskoog earned title to the shield 
for the winning of the honor three 
months during the year, the honor be- 
ing granted for largest total of policies 
written, over $1,000 each. Harry T. 
Wright, of the Equitable of New York, 
was the first speaker, taking as his 
subject, “How to Economize Your 
Time.” 

Increased Value of Interviews 


Mr. Wright said that the difference 
between the mediocre producer and the 
star producer is that the first named 
does not make proper use of his time. 


lf each agent would realize the dollars | 


and cents value of each minute of his 
day, he would not feel that he could af- 
ford to waste any of it. He spoke of 
the value of checking one’s work, in 
order to look for possibilities of im- 
provement. In this line one case was 
mentioned in which a producer had in- 
creased the value of each interview from 
$4.50 in the first year to $14.80 in the 


second year and $32.94 in the third year. | 


In terms of first year premiums, this 
man had increased the value of each in- 
terview eight times. Mr. Wright said 
that life insurance is probably the hard- 
est business, if the agent works it easy, 
but the easiest business, if he works it 
hard. 


Lack of Preparation 


H. Ware Caldwell of the New 


land Mutual. next spoke on “The Big 
Little Things of Selling Arguments.” 
The first failing he mentioned was the 


lack of preparation on the part of many 
agents enter the 
eld aimlessly and produce the wrong 
impression on prospects. The life insur- 

nee business, which offers the best op- 
portunity for real service open to a busi- 
should be given the same con- 


gents Too many 


] 
{ 


ness man, 


| sideration in selection of those entering 


the business as any other profession 
The poor agent, the one who goes about 


Eng- 


his business without the proper knowl- 


edge of the business, does much harm 
The well trained and successful agent, 
who deals squarely and knows insur- 
develops the field, increases the 











NewYork Life Insurance Co. 


(Incorporated under the laws of the State of New York) 
346 and 348 Broadway, New York, N. Y. 


DARWIN P. KINGSLEY, President 


Income, 1920 


Premiums ...... ee 
44,335,004 
6,782,885 
be veeueeee + -$193,790,133 


eeeee *eeeee 


Total Income......... 


Paid Policy-holders, 1920 


BOONE CRRRMRR. ooo ccccccccccccccccecscces Geena 
BOUND 6 occ ccccccccccccccesceccece | MeNnee 
EE OS er a 
Surrender Values, Etc................... 23,432,313 

Total to Policy-holders........... .$114,849,597 


New Paid Insurance in 1920 . . . . $693,979,400 
Admitted Assets, January 1, 1921 . .  $966,664,397 
Legal Liabilities, January 11,1921 . . $841,255,357 
Reserve for Dividends and Other Purposes $125,409,040 
Insurance in Force, January 1, 1921 . . $3,537,298,756 


BOARD OF DIRECTORS 


LAWRENCE F. ABBOTT WILLARD V. KING 
DARWIN P KINGSLEY 
RICHARD I_ MANNING 
JOHN G. MILBURN 
GERRISH H. MILLIKEN 
FRANK PRESBREY 


CORNELIUS N. BLISS, Jr. 


JOHN H_ FINLEY 

DAVID R_ FRANCIS 

A. BARTON HEPBURN 

MYRON T HERRICK 

GRANGER A. HOLLISTER HIRAM R. STEELE 

ALBA B. JOHNSON OSCAR S. STRAUS 
S. DAVIES WARFIELD 


GEORGE M. REYNOLDS 
ELBRIDGE G. SNOW 

















The Connecticut Mutual 


Life Insurance Company 
Hartford 


Connecticut 


for seventy-five years, with efficient serv- 
ice and conservative activity, has safe- 
guarded the interest of its members in 
strict adherence to the best principles 


of mutuality. 
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respect of the public and builds compe- s Dor 

tition which is helpful, rather than “THE COMPANY OF CO-OPERATION befo 

narmful. has 

e e After these two five-minute talks, Dr. — 

GreatRepublic Life Insurance Company || §)"""".). "22.2.8 DES MOINES va 

p Ill., spoke on “A Successful Life Insur- sti 

ance Man.” Dr. Edmondson, formerly T) 

LOS ANGELES, CALIFORNIA Chicago manager for the Ilinois Life LIFE AND tend 

and superintendent of agencies for the year 


~ Mutual Life in Illinois, left the insur- ANNUITY 
Capital, $500,000 Fully Paid ance business to return to the ministry, m. . 


his original profession. COMPANY stag 








President Darby A, Day of the Chicago chie 
| association has adopted the plan of issu- Shut 
GREAT OPPORTUNITY FOR LIVE MEN |} ing bulletins reproducing the addresses will 
given at the monthly meetings. The first We will insure the whole family! and 

| bulletin has been sent out covering the ‘ 
; nici ' ny plan, any age, either sex! >. 
H. S. BRIDGEWATER J. R. RAILEY | eee ene ee ae See — sae = 
325-331 Title Guaranty Bide.. 401 Delles County State B k Building - ; aiis “ie . a Me - re :: 3 eecemesgy—n , tron 
St. Louie, Miesourt Hee, Texas squita le ai e of New ork; Harry b, lay Oral 
Mer. M oe Mer. Texas and Okial | oo Northwestern Mutual and Frank This is a service our mep tow! 
iesouri a A. Morton of the Mutual Life. appreciate these days. tatir 
se @ 8 in at I 
W. H. SAVAGE, Vice-President and Agency Director | Kansas City, Mo.—The Kansas City If it appeals to you, write pect 
Association did a good piece of insti- san 
tutional advertising in connection with eres 
| | Life Insurance Day and Thrift Week by At 





|} carrying a five-column advertisement in HOME OFFICE foll« 


the three daily papers Jan. 18 and 19. 


Preceded by a striking cut and the cap- DES MOINES (8-T Bide.) IOWA M. ] 
tion “Would You Agree?” the body of Gilb 

1 867 1 92 1 the advertisement read: exec 
“If your banker were to call you today Bay! 

THE —offer to place to the immediate credit TERRITORY Wes 


of your loved ones—any amount from Shiv 


| $1,000 to $100,000 payable to them at IOWA SOUTH DAKOTA cele; 
your death—would you agree to pay the TI 
| interest on the amount at only 3%? erov 


“If your banker would lend you money mon 
am 


IOWA : | on your accrued interest payments, would 
OF | you accept the offer? Vi whi 
} “Your banker will not do this He is OUR NAME ee 
RESULTS OF 1920 not in the life insurance business; vet 
this is substantially what any life in- 
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|} surance company will do for nearly any- ad ERE y who 
$254,538,407.00 of Insurance in Force. ~ yp hy. 8S | oe 
; i i ’ | pe es guar: ee o place ¢ a ste € 2 ° . inst 
ee oe aap anew Speen nD panies, esrantece to ince a cubstancial| | Advertising Pencils Build 31 — 

. . . e | eredit é ailable Oo Oo 1es f F i i fy ' S¢ 
Sixty-nine per cent of all business written ao eet Pe Wilend Bring Rents = Fi on! 
° > $ : ‘ “No matter how bright the future may urn your prospects inte * | ey,” 
since organization still in force. | appear today, it is the part of wisdom customers and your cus- (# ble. 

; : P | to provide against reverses. z tomers into friends b =! sura 

For information address: Home Office, Des Moines “Every man has the opportunity to presenting them with Ba ~ 
— jc . ——— or . cu- =, igh - grade _Advertising a! need 
; f u ¢ ia , it a pe ncence. nemo- M4 Lead enci 1 s, printed { sura 
tional statistics prove that only three | ith i * t = ize! 
men out of 100 create adequate estates to } - | soma a tree nga F { 7 ince 
cover their support in their old age or t No other advertising spe- S| Kno 
ette — io protect their loved ones after death. | } } cialty costing so_ little iF poor 
More Than 144 Million Policies Now In Force | 0° c2.'eck'scs Me siness || mene is 88 ase to bi 
ome rs every man a way by which his } } everybody—so sure to be } ‘ 
=e en und hia family protected against want. [| f}  MeBtandused-socertainto fj = Yi 
Only four other life insurance companies in America have more There are many forms of policy—one of | |! { oy ttn pan Aa a ‘ ' 

: : : which is best adapted to your needs. t oressi KF 
policy contracts in force than this company. A study of the aor nie cee ee ee at A of those who get them i 2. 
following growth in ten years is invited: posiiive financial future for your loved ||) {| Samples and quotations on request f| asso 

one after your death, would you? i — j s 
Jan. 1, 1911 Jan. 1, 1916 Jan. 1, 1921 “Let some ail fied life i surance man | | 4s “Ad” im the hand is worth 1000 i t - 
Assets $ 5,614,764 $10,279,663 $ 22,885,957 | cw # so Pyperiltng pre erly protect your \ P| im the waste basket | At t 
Policies in Force 371,106 613,615 1,277,277 a NORTH AMERICAN od 
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PENCIL WORKS \ Tl 


501 Plymouth Ct., Chicago, Ill. 


on the business outlook for the present 


Insurance in Force 49,245,028 89,596,833 251,594,364 Se ee on eer et a 















































° ee ° ° ° ; year was given bv B. J. Demman, mana- 
Attractive opportunities open to agents in Ohio, Indiana, Kentucky, || ver of the United Railways & Light C m a 
West Virginia, Pennsylvania, Michigan, Illinois and Missouri. 1g, eal ilngstes tested Bgal > Rg a enna pag 
; t @ « wat mee i s oO 1@ Cedar Lkapids pag 
Association 
. - | rae m F men 
The estern and Southern Life Insurance Co } rhe question - ho ~e a oo con- E tl IME LIFE Said 
W gress in Cedar Rapids was discussed, t 
Ss ° |} but final action was deferred aa the INSURANCE co. rene 
W. J. WILLIAMS, President CINCINNATI, OHIO | next meetin hepetee NEW YORK ne 
e - P par ONS idvé 
Organized February 23, 1888 : menum ¢ ity, Ia. ae ~ January meet- WM. R. MARSHALL, President 
|} ing o 1e Sioux ity Association, there —_ 
being a vac ancy in the office of v peace andraeg The 60th Annual statement shows admitted obse 
ident, the nominating committee reported Assets of 37,780,735 and the Insurar tls the 
in favor of electing F. A. Tennant, of the siren ener ere - ee Porce th 
Penn Mutual. He was unanimously $185,755,819—a gain for the year 1919 of over Xe 
elected to that office T. M. Murdock of 27,000,000. The insurance effected during the os 
the Conservative Life of Iowa was unan- year was over $40,000,000, or 639% more thanin ha 
imously elected to fill the vacancy on the previous year. The amount paid to policy- ° st 
the executive committee holders during the year was < $4,338,000. “on 
Insurance Company S remecutive, committee. | on the are || Duendarinn the year wos over $4,200.00 men 
ES angements that had bes nade for ob- =e atta 
SAINT PAUL MINN OTA roe arn of Ths ift 7 a ‘ "A gen P ona the W. A. R. BRUEHL & SONS Dod 
was appointed to inv stigate and r sort Contre! PP comer ~ anes ed —— } sagt 
. with regard to a campaign of educational eenedee-~ ee ee ee ——e ag ea | sRSU 
Insurance in Force, $4,421,000 advertising of life insurance to be car- || "eeme601-606 The Fourth Nat. Bank Bldg. ion 
e ried on in the daily newspapers over a CINCINNATI, OHIO apts ; 
Surplus to Policyholders, 136,384 period of several months ne appl 
The program for the evening was in : HOYT W. — , <ohs 
Do you want to locate in the Northwest? We can offer you a ee oe ee ee —istedestdinn 
liberal contracts in Minnesota, North Dakota or South Dakota. Mr, Smith introduced John J. Larg CLEVELAND, OHIO In 
We are not trying to make a record for size, but we do write a nice teenage lg _ heron nrg ye Bank of +B 
. . . . . Sioux Ity, WhO GIscusSse 1@ main topic - ‘ 
clean business, combined with real service to our policyholders. iis Snauemecaen ction Chena Gnamaneiaes od j mee 
If your viewpoint and ours agree, we can do business with each Thrift.” Mr. Large has been a life-long Some executives in need of sal- offic: 
other advocate of life insurance and his talk aried employes go on expensive elect 
o brought out many practical suggestions S “ti : h l te 
WRITE US to the underwriters pr t prospecting teers; others SX On pres 
The idan “aes Pe ree ntage of a ad of this size and appearance on | 
A. M. MIKKELSON, Secy. J. IVAN RHEA, Supt. of Agents Man's Income Should Be Invested in Life bring applications to them. One held 
Insurance” was discussed very ably by inch, one column wide, one time $3.75. the 
Rev. L. M. Dorreen, pastor of the First of li 
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Christian Church of Sioux City. Rev. Mr. STRENGTHENS POSITION 


Dorreen was a successful business man 
before he became a preacher and he also 
has been a life-long believer in and ad- 
vocate of good life insurance. REPORT SHOWS GOOD YEAR 

A humorous reading by Prof. C. A. 
Marsh of Morningside College completed 


wa Ene ae — ost largely at- | Northwestern Mutual Life of Milwau- MUTUAL TRUST 
tended of ‘any that has been. held’ this kee Ends Year With Satisfactory LIFE INSURANCE 
ee * * ¢ Financial Condition COMPANY 


Houston, Tex.—The biggest sales con- 
gress the South Texas Association ever y: 
staged will be held here Feb. 8. The MILWAUKEE WIS | ox | 

, . A s i, wes n S | 7 

celal ahesher wilh be Peenthent, Seba. i. | - 8 — | INSURANCE IN FORCE............ os eeees s+ --$70,000,000 
chal of die Wabienes haoediation Chuide [he annual report for 1921, presented | 
will be other speakers of national repute | tO the trustees of the Northwestern | Ee e690 00006600066 TTT CTT ery 7 6,000,000 
and a program along the lines of that Mutual Life this afternoon, shows net | 
mapped out by the National Association | increas¢ of 29,888 paid for policies | 
will be carried out Life insurance men | amounting to $153,777,.266, making total | 


: Houston, Pi esto Be: > mnseur nin / sae 980. | 
soli Pert po ecoapeere panei of aie nsurance in force Di 31, policie 99, | FULL LEVEL PREMIUM RESERVES 


603 amounting to $2,350,450,298, as | 

















towns will be in attendance. Represen- = mma eat : reper Pi : } ; << 
tatives of the North Texas Association | 284Mst ¢29,/15 policies and $2,196,673,- | Youngest Company in America to Discard Preliminary Term Valuations 
at Dallas will also attend and it is ex- | {2 One year ago | 
pected there will be underwriters from Dividend scale was continued un- | 
San Antonio and Waco here for the Con- | changed for 1922. For 1921 total termi A Strictly Mutual Company in which the Good 
gress, nations by death, endowment, surrend- ° . 
cottetne, annual meeting this week the | ers and lapses were 35,731 policies | Will of Responsible Agents Counts for 100%. 
ollowing otficers were elected or tne . o , a o 

amounting to $114,134.047 and 985 


ensuing year J. M. Minton, president ‘ . 
Mrs. Neva policies worth $8,152,446 were restored 


M. H. Davis, vice-president 
Gilbert, secretary-treasurer. The new | Of new business paid for in 1921 45 per- | IF YOU \f AN | | O GROW 
executive committee is composed of Tex | cent was written on those previously ADDRESS 


Bayless, chairman; E. D. Shepherd. Max | insured in this company. Income re- | HOME OFFICE-—30 N. LA SALLE ST., CHICAGO, ILL. 


Westheimer, W. F. Haber and James E ceived in 1921 exceeded 1920 by $6,507, 


Shively Mr. Shively was also elected 654. th being $2.942.385 Ie than it 
ms | +S we rr | ) ss le 1 1 














celegate to the national convention, ' i 
The South Texas A iation 1} been | Crease in 1920. Disbursements in 192] 
, « ith < ASSOC « : ids | 
> >a? - a 99° } } . 
growing rapidly during the past few | Were 32,915,009 over 1920, this being 32,- 





months and following the sales congress 942,385 less than increase for 1920 over | 

a membership drive will be put on by | 1919, due mainly to decrease in expense | 

which it is hoped to double the present | incident to smaller volume of new busi- || 4+ O- LAUGMAN, President DR. ANDREW JOHNSON, Secretary 
| 


membership ness. Death claims paid last year were 








> > > 
$513,383 less than 1920 and ascertained | ’ ’ 
» *rof . "ass: , 1 — | 
Davenport, Ia.—Prof. ‘ Wa =p mortality tor 1921 will be about 47.7 ot | 
who conducts insurance classes in the j . “reas nen | 
lowa State University, addressed mem- expected as compared to 54.6 im 1920 
bers of the Davenport Association upon Assets aggregating $507,085,694 show | 
insurance problems mcrease Of $54,592,532 lor year, as com- | 
“First sell the insurance idea to your- par d to last vear’s increase of $31,831,- | oni ait 
self, next sell yourself to your commun 386 Mortgage loans increased $11,- 
ity and then think about selling the pol 961.441 Qo 1 | 
y a , in 1921 and farm loan holdings ff d f d 
icy,” he said. “Insurance is not a gam- | 201,411 in 1021 and farm Joan holdings, offers up-to-date contracts for good men. 
ble. The gambler s one who has no in- ogg - ae gg - 7 s : 
at $155,524.376, with city loans at $68 *13s 
urance. icc, | eee ae . Sohrbeck Building 
“The greatest need for insurance is the MmOTSO Policy loans imereased $11,- | 
need of education It is the idea of in 375,660 con] ired t nerease last vear | MOLINE, ILLINOIS 
surance we are trying to sel Most | shown as $7,105,745 Liabilities now 
gents are so busy trying to sell insur- | g507 985.694 whicl is n xcess of 
ance that they fail to sell the idea liabilities of $34 ned _ ge lis 
Knocking competitors, he said, was a}. “ P 1 nt \ D 1: pts ' 
poor way to de business and did not | Ya! resident , ye in S report 
bring results. said that it seems impossible to foretell 
Henry Files, president of the Cedar hen reconstruction will have become ° ° 
auc” Semmes "ams a Gane ak Leon tne none ts ellen pemaneiee a e Midiand Mutual Life insurance Compan 
. poke briefiy — tain a complete return to normal busi 
nose mditions and i settlement 
rt. Wayne, Ind, \r ir W. } ng has lmoct ymnleted f rid-wid nro} 
cht: Wayne, ind.——Arthiur W: Young Mas | gimost completed of world-wide prob OF COLUMBUS, OHIO 
: ems ves ssuranc eal for- 
associatiot Cc. B. Fit the new vice ng = ' 
president: W rd C. Brudi is the secre- | Shado stability 


tary and J. W. Haughton is the treasuret ease Dr. W. O. Thompson, President 


\t this meeting a round table discussion “Can Club” Organized 


was led by Ir 








i - Phe ~ ; 
. f \ianagers ickeyv ¢ \lore t M. B. Arneld, First Vice-Pres. a 1 6. WwW. 7 

< ‘ r of the New York Life -_ tg "ge sk ) \ I = oe Dr. E. }. Wilson, Vice-Pres, 8 oe c. G. Servet hone eenteary 

The issociatior s now sponsoring rhilade(pnia igcency l the it J. D. Price, Vice-President 4. Chas. Rietz, Actuary 

ife insurane Dae ‘ ‘ ippears every Lif of New York announ the or F. R. Huntingten, Treasurer i. G. Menres, Supt. of Agencies 
Sunday mot t lou ‘ te ; tian of the “Can ( 

ind whicl ae e purpose < re ) ¢ 

_ ponm : # " ae ae f the ean < | \r ( 
members f tl is i or nd ing \ IS O at s¢ entl las I r¢ 
calculated to. e the readers de re to avowt purm or the saics orce to 
take out insurance, This page has been | qualify 23 men in the Quarter Million ECRET OF OUR We have a contract for you under which your 
unnin everal months 1 ind pro Jollar Club betore April 30 Chere re One UCCESS IS . ° = y ° ee 
ing to be a very good thing for bi ina udieme: ter amasiod ea ERVICE income will be limited only by your activities 
advertisers who appear on it ear the title of “First Can,” “Second A REAL PROPOSITION FOR A REAL MAN 


Sa ntamariz whe 


Menton, Mame —1ife Insurance Des Was | was’ the iret to. qualify. ie the. “First [| FEDERAL CASUALTY COMPANY, Pigifiin 











observed bv iti ’ 
. nard ¢i ‘ . . 

the holding of their monthly, incheor ( an. I ! — sae . Second Cash Capital, $200,000.00 V. D. CLIFF President 
with President Frank Palmer Speare of | Cat ind ster R. Kohler, the “Third ; 
Northeast¢ College of Bosto s he Can.” ] Bickley Simpsor who its 
peaker He delivered s address On | crowdit the leaders rears the tith 
“The Mar Who Arrives President t the moment of “Near ¢ 
Speare outlined the physica mora ind a 
mental regime ne for a man to 
wttain success. Vernon B. Swett, S. S “Babe” Ruth Is Insured 
Dodd and George Doggett oca igents rm. ‘ ; —_— F ‘ 
gave short nappy taiks o1 ways of oe — — oe © “or Bo - 
insuring success in 1922. President | which the first named is the “enter pes For General Agency 
Franklin W. Ganse presided Circulars yaseball star, Kay Schalh is placed a - . 
prepared by the president showing the | policy which, although not large, is of eee, | ——— Dakota 
application of the new federal income taX | general interest The new assured is arcn is 

] 1 

| 


ot nap omen esr Mea buted. imnere’| “Babe” Ruth, kind batman of the base We have a large number of OLD POLICY-HOLDERS in this 


vere about $0 preset ’ ' _ 1 ‘ 
. , . yall world Schalk & Neuberger, w 





ee 8 od territory as leads for new business 

Eadtanapelt Ind TI annual n a vor together n placing New York . = 

ndian: s, : ‘ nnuat . e - , ° ; 

, ; . tion was to | Lif yusiness in Chicago, added this 
of the Indianapolis Associa as to | Life business in Chicago, added THIS IS ONE OF OUR VERY BEST OPENINGS 
have been held last Saturday but at that aS€ st: o their S oO policy 

4 meeting it was voted to have the present | holders The story as vel one ol! Give References 
officers hold over until next June and the local papers credited the policy is and Insurance Experience 
elect new officers then. T -aeag Har sen the result of a dreat which “Babe” in first letter 
vice president of the Guardian Life, was Rutl 5 at... on BWesthe fale tater 
b tank | Rush bad. Tn the dream Ray feb || THE MINNESOTA MUTUAL LIFE INSURANCE 

yrese ane y é é nspiratior | talk a “ 
present aiciness outlook for 1822. He {self hit over the head with a heavs A A URANCE CO. 


held that conditions are improving and | club It was said that the result was SAINT PAUL MINNESOTA 
the prospect for workers in the selling | a ‘phone conversation and the placing 
y I. 











of life insurance are good of the policy the following « 





XUM 








20 


THE NATIONAL 


UNDERWRITER 


January 26, 1922 








The impressions and _ habits 
formed in youth are greatly 


responsible for our thoughts 
through life. Boys and Girls today are the 
Men and Women tomorrow. “Child’s En- 
dowment’ teaches them for that “tomorrow.’ 





OF OES MOINES, 
We issue all standard forms of Life Insurance Policies. Every policy protected by Deposit of 


Full Legal Reserve with the State of lowa. 
District Managers for 


WAN T ED Good Locations in Ohio 


Write the Home Office for further particulars. Here's an opportunity 
for a good man to get in on the ground floor with a progressive 
young Ohio company. 


THE GEM CITY LIFE INSURANCE CO. 


DAYTON, OHIO 


IOWA. 














Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 








The 
Onto Nationa Lire Insurance Co. 


CINCINNATI 
ALBERT BETTINGER, Pres. 


WE desire to negotiate with a high class man for the State of 
Kansas. If you want a State Agency for ansas and can 
convince us that you are really worth while, we will get behind 


you in a big way. If interested address 
T. W. APPLEBY, 
Secretary. 








In Business Since 1862 








eum 
LiFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 





Insures all classes of lected lives, i i on the ordinary, intermediate and 
industrial plan at all ages. It also insures against total and permanent disability. Policies 
of the company are made secure by reserves maintained on the highest standard, with ad- 
ditional contingent reserves poovitins poqjeeten against all emergencies. Information and 
Advice on any matter relating to Life Insurance is Available at any time through the 
Agencies or Home Office of this Company. 











Chicago National Life Insurance Company 


CENTURY BUILDING, STATE AND ADAMS STS. 
JUST LICENSED BY ILLINOIS STATE DEPARTMENT 
First 10,000 shares sold, over $100,000 deposited 
with State 


WANTED: First class agency) man: must 
be of undoubted experience and ability 














| of a trophy 
| Mr. 
} nearly 
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land 
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GENERAL AGENTS CONFERENCE 





Connecticut Mutual Life Calls In Its 
Men To Discuss Plans for 





the Year 
The Connecticut Mutual Life has 
concluded two important general 


agents’ conferences. The first of these 
meetings was held in Baltimore, Md. 
This meeting was attended by the com- 
pany’s eastern general agents. The 
second meeting was held in St. Louis, 
at which were in attendance the general 
agents of the middle west. These con- 
ferences held at the beginning of the 
year are designed primarily for an- 
nouncing plans and for a general inter- 
change of ideas on agency building, the 
training of and service to agents so 
essential in aiding the company’s gen- 
eral agents in their problems. President 


Henry S. Robinson was in attendance 
during the first day of each meet- 
ing and addressed the men, reviewing 


the company’s splendid year just closed 
and outlining plans for the ensuing year. 
Secretary J. H. Greene and Superin- 
tendent of Agencies H. H. Steiner also 
addressed the meeting which was then 
thrown open to the general agents for 
informal discussions of various topics 
as suggested in the program. 


Oregon Life Convention 


The Oregon Life held its sixteenth an- 
nual convention of field men Jan. 12- 
13 at Portland. About 75 agents were 
present from Oregon and Washington. 
The company has just closed one of its 
most successful years. 

Addresses were made by C. S. Sam- 
uel, vice-president and general manager 
of the company; A. C. Barber, state in- 


surance commissioner; Dr. A. J. Giesy, 
J. T. Sullivan, Earl L. Bernier, Frank 
Sarringer, H. R. Blauvelt, Sanford 


Smith, E. N. Strong, J. H. 
S. McElhinny, A. B. 
Musser, Sherrill 
Schuppel. 

A. L. Mills, president of the 
pany, presided and spoke at the open- 


Roberts, C. 
Cornell, R. H. 
Fleming, and H. C. 


ing day luncheon. The agents sur- 
prised Mr. Mills with a birthday gift 
of new business closed since the first 
of the year. 


C. S. Samuel, vice-president and gen- 
eral manager, is highly optimistic so 
far as insurance is concerned. “The 
worst time in the period of readjust- 
ment has been passed and better times 
are ahead,” he declared. 





Dobie Is Atlantic Life Leader 
More 
Life 
nual 


than 60 agents of the Atlantic 
were in attendance upon the an- 
Aces’ convention at  Useppa 
Island, Fla. R. L. Dobie, district man- 
ager at Norfolk, carried off first prize 
for the largest amount of paid-for busi- 
during the year. This consisted 
known as the White cup. 
Dobie went over the top with 
a million to his credit. He also 
on the golf links, being 
handsome golf bag. A. L. 
Faulkoner of Amherst, Va., won the 
Swink cup as a reward for being the 
second best producer for the year. 
Gold pins were awarded all members 
of the Persistency Club, of which Scott 
Crowder of Charlottesville was elected 
president. 


ness 


Tanking Wins Agency Contest 


\. L. Saltzstein, Wis- 
general agency of the New Eng- 
Mutual Life, at Milwaukee, 
that W. T. Tanking, Jr., 
Wis.. led the contest in the 
“ladder race” for 1921 Mr. 
was the leading writer of business as in- 
licated by his name appearing most 
frequently of all agents on the rungs 
of the ladder, which appears on the 
semi-monthly bulletin of the awencv. 
Second on the ladder and leader in 
naid business durine 1921 was C. B. 
Stone, Menomonie, Wis. 


head of the 
‘ons’ 


Racine, 


com- | 





| nection with the 


| 


| Milwaukee 


an- | 


Tanking | 


PLANS FOR NEW STRUCTURE 





Detroit Life Expects Its Home Office 
Building Will Be Ready 
by Next Fall 





The Detroit Life, which has confined 
its operations to Michigan, will apply 
for admission to Ohio. It already has 
some agents signed up to start work 
as soon as the company is admitted. 
The Detroit Life has $27,000,000 of in- 
surance in force and a renewal premium 
income of about $750,000. 

Architects have been employed and 
are now engaged in preparing plans for 
a 10-story building to be erected on 
the new site that it has purchased at 
the corner of Park boulevard and Co- 


lumbia street, Detroit, for a home of- 
fice structure. President O’Brien ex- 
pects that the new building will be 
ready fall. 


for occupancy by 


Phoenix National Meeting 


At the annual meeting of the stock- 
holders of the Phoenix National Life 
of Phoenix, Ariz., the following direc- 
tors were elected: John F. Barker, 
Phoenix, Ariz.; R. F. Palmer, M. D., 
Mesa, Ariz.; Win Wylie, M. D., Phoe- 
nix, Ariz.; W. W. Pace, Thatcher, Ariz.; 
W. H. Burbage, Winslow, Ariz.; J. H. 
O’Rielly, Phoenix, Ariz.; Chas. E. Bur- 
ton, Ash Fork, Ariz.; Shirley Chfisty, 
Phoenix, Ariz.; C. A. Baldwin, Chan- 
dler, Ariz.; Allen E. Ware, Kingman, 
Ariz.; John D. Twohy, Phoenix, Ariz. 

The newly elected board in turn elect- 
ed the following officers: John 
Barker, president; R. F. Palmer, M. D., 
vice-president; J. H. O’Rielly, vite- 
president; W. W. Pace, vice-president; 
Win Wylie, M. D., medical director; 
Shirley Christy, secretary and general 
manager. 

The executive committee of the board 
consists of John F. Barker, chairman; 


R. F. Palmer, M. D., Win Wylie, M. D., 
C. A. Baldwin, Shirley Christy, secre- 
tary 


Peoples Life Changes 


A. Dwight Hoy, secretary-treasurer 
of the Peoples Lite of Chicago, has re- 
signed and is succeeded by C. L. Lut- 
terloh. Mr. Hoy is an able insurance 
executive and has been with the Peo- 
ples Life for the ten years since his 
graduation from Beloit College, with 
the exception of the time in service. He 
has handled his work in a capable man- 
ner and leaves the Peoples Life with an 
excellent impression. Mr. Lutterloh 
has been in the insurance business for 
15 years, the last seven with the Peoples 


Life. He has always worked in an 
executive capacity and his training will 
enable him to carry on the work with 
ability. He has been connected with 
some of the actuarial work during recent 
years. C. Dietz Nelson, son of the 
President Elon Nelson, has been elected 


assistant secretary-treasurer. He has 
been with the Peoples Life for nearly 
two years, acting in the capacity of 


assistant actuary. 


Milwaukee Sales Congress Plans 


Life underwriters of Wisconsin and 
vicinity will be invited to attend the 
next sales congress which is to be held 
in Milwaukee by the Milwaukee Asso- 
ciation of Life Underwriters, in con- 
present national series 
of meetings. After the successful sales 
congress held in Milwaukee last year, 
underwriters are unanimous 
in wanting to hold a gathering again 
this year, according to Gifford T. Ver 
million, who has just been elected 
president of the Milwaukee association 
An early date for the congress is de- 
sired by the local life underwriters, 
and it is planned to arrange the time 
to suit the wishes of life men of the city 
and state. 





Chicago manager of the 
York attending a 
committee of 
of the com- 


Darby A. Day, 
Mutual Life, is in New 
meeting of the xecutive 
the Managers Association 
pany. 
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EXTENDS BANK SAVINGS PLAN | 





Detroit Life Has a Regular Department 
Devoted to Making Connec- 


tions with Banks $500 


TO 








Public Savings Insurance Co. 


Indianapolis, Indiana 





The Detroit Life is rapidly extend- 
ine its insurance and bank systematic 
savings plan which it operates in con- >) ~ 
nection with the banks. The plan orig- $2500 
inally was put in actual operation with 
the First State Bank of Royal Oak, . ‘ 
Mich. Following that it made connec- Guaranteed 
tiosn with the Farmers State Savings to a Child 
Bank of Milford, with the Pinney State 
Bank at Cass City, the Alpena Savings 
Bank of ‘Alpena, the Farmers Stats 
Bank of Davison and with the Lapeer 
Savings Bank of Papeer. 

Contracts have been made to start 
with the Home Bank of Grand Rapids, 


Operating only in Indiana 


FFERS to all agents a big opportunity 
to add to their income by writing 


ordinary life insurance on children 
from age of 1 day to 15 years. Policies are 
issued in sums of $500 up to $2,500. Here 
is a chance to open new avenues and offer 
a larger family service. There are demands 





IN TEN 


- : < ~ sanl rf lam VO mI AFTIN TD T 7 nh) wn’e inc ‘ . . 
won a — ty — FIFTEEN for children’s insurance on the ordinary plan. 
anc the siercnants Havings 2ANnK oO 4 > 
Battle Creek. J. M. Hill is placed in OR 


charge of the bank department oeeiaieieadiiaiaaais The Public Savings Insurance Company 
TWENTY began business in 1910. It writes ordinary, 
YEARS intermediate and industrial insurance. It 
now has over $32,000,000 of life insurance 
in force in its home state, $18,000,000 of 
ISSUED which is on children. 


AT ANY AGE 


Continental Life Meeting 


The annual meeting of the field force 
of the Continental Life of Wilmington, 
Del., was held last week. The guest oi 
honor this year was Oliver M. Thur- 
man, superintendent of agencies of the 
Mutual Benefit Life, who delivered an 
address on “How a Life Insurance Man 





No one has to introduce this company to 
people of Indiana. It has a large and ag- 





Can Best Serve His Clients.” Another One Day to gressive agency organization that is making 
interesting feature of the meeting was Fourteen Years itself felt. 

the famous lecture delivered by Dr. 

Russell H. Conwell on “Acres of 

Diamonds.” This, by the way, was the 

6030th time this lecture had been de- 

livered. The Continental Life reports 

1921 as its biggest year and December 

was its biggest month. The home office For Further Particulars Write 


people as well as the field men dis- 
cussed various features of life insurance 
Carl G. Winter, President 
Charles W. Folz, Secretary 







Death of J. H. Leishear e 

Joseph H. Leishear, secretary and O d | 
treasurer of the Eureka Life of Balti- I nary hsurance 
more, died last week. Mr. Leishear was 
operated on Jan. 11, for a duodenal ulcer TOR ITNT 
é and died at the Mercy Hospital Jan 20 I OR CHILDREN 
Mr. Leishear was a lifelong citizen of 
Ellicott (¢ ity, Md., and served one term 





as mayor of the city, was for the past Education : Business : Marriage 
ten years a commissioner of schools for : 
Howard county, vice-president of the Home Office: 





Patapsco National Bank, and from De- Indianapolis, Indiana 
cember, 1918, until his death last Fri- 
day, was secretary and treasurer of the 
Eureka Life. 











PAN AMERICAN LIFE INSURANCE COMPANY 
NEW ORLEANS, U.S. A. CRAWFORD H. ELLIS, President 


THE PAN-AMERICAN WAY 


Total Resources Dec. 3]st, 1920 - $ 8.742.060.93 N KEEPING with the higher Ideals and Ethics of the business, the Pan-American does sot 
° “ 4 j seek to employ agents of other companies, but by interesting men of intelligence, character oad 
. clean record, instructing them by correspondence, and assisting them by the active eo-operation of 
New Insurance Paid for 1920 P 31 433,676.00 specially trained men, it has built up a field organization that is prosperous and contented. 
. What these agents are doing, you can do, if you have the will—the Pan-American Way is 
Insurance in Force ° - -  91,408,227.00 epen to you. 


Chatesiee of eeneunt Senped enter Gusti Catemaity Coertitend Address E. G. SIMMONS, Vice-President & General Manager, 


New Orleans, La. 








LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


W. W. LANE, Secretary LA FAYETTE, INDIANA A. E. WERKHOFF, President 
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SUBSTANDARD QUESTION UP 


Special Committee of the American Life 
Convention Holds a Meeting to 
Discuss the Subject 


Ihe spcc il committee appointed by 
the American Life Convention to con 
der sub-standard business met in Chi- 
cago this week Those present were 
( H. Beckett, State Life, chairman; 
Dr, A. H. Baker, Kansas City Life; Dr. 
H. W. Cook, Northwestern National 
life: Lawrence M. Cathles, Southland 
Life: I. W. Phillips, Minnesota Mutual; 
George Graham, Central States Life of | 
St. Louis and Isaac Miller Hamilton, 
Federal Life. Data on the subject ot 


sub-standard risks is being collected and | 


assembled and will be presented at the 


meeting of the medical section of the 
convention to be held in March, Later 

will be considered by the American 
Institute of Actuaries. It is not ex- 


pected that the plan can be worked out 


before the first of the year. In 


lor use 
the meantime the committee will con- 
tinue to collect more material. 


Tarbell With Aetna Life 


Thomas F. Tarbell resigned as 
actuary of the Connecticut insurance 
department to become affiliated with the 
\etna Life. His resignation has been 
tendered to the insurance commissioner 


has 


THE NATIONAL UNDERWRITER 


WISCONSIN LEGISLATORS MADE GOOD 


Group Active in 1915 Session Now Prominent in Insurance Field 


HE Wisconsin legislature of 1915 | 
was characterized by the presence 


in both houses of an unusual lot | 
of bright, active and able men who 
made great names for themselves, at 


the time, by the passage of many con- 
structive laws and the defeat of a batch 


of vicious proposals, and subsequently, 
by their constant rise to positions in 
the world. 


Associated with the legislature was a 
number of representatives of the “third 
house” and various newspaper corre- 
spondents who “ganged” with the lead- | 
Hotel and 


ing legislators at the Park 

made up a friendly association which 
has lasted throughout the subsequent 
years. 

Shortly before adjournment the 
crowd got together at a farewell ban- 
quet and on that occasion some lime- 
ricks were read, among the number 
being several which will be of interest 
to the insurance fraternity. 


Piatt Whitman in Group 


Serving in the senate at the time was 
Platt Whitman of Highland, now in- 
surance commissioner of Wisconsin. 


| Senator Whitman was then interested 


to go into effect at his convenience. 
Mr. Tarbell will be associated with 
Vice-President C. H. Remington. He 
was appointed actuary in February, 
1919. He was in the actuarial depart- 
ment of the Mutual Life of New York. | 
He is 34 years of age and a graduate 
of Williams College He has been 
active in the work on blanks for the 


National Convention of Insurance Com- 
missioners and is a fellow of the Ac- 
tuarial Society of America and of the 
Casualty Actuarial Society. 


principally in banks, and their allied 
interests, and was chairman of the 
finance committee. One of his pals was 
William Bray of Oshkosh, chairman 
of the senate committee on corpora- 
tions. Senator Whitman knew and 
thought little of insurance in those days 
The limerick which was sprung on him 


ran as follows: 
And now comes our Senator Platt, 
Who's neither too thin nor too fat, 
And whose liveliest sport, 
So goes the report, 
Is telling “Bill” Bray where he's at! 


Over in the governor's office at the 
time was a former statesman and then 


Michael J. 
became 
insurance 


lawyer, by the name of 

Cleary, who subsequently 

famous as commissioner of 
of Wisconsin and who now is vice- 
president of the Northwestern Mutual 
Life. Of course it must be understood 
that the author of these limericks took 
much poetic license in the material 
which entered into them. His respects 
to Mr. Cleary were paid in the fol- 
lowing: 


There is a young lawyer named Mike; 


He most certainly isn’t a “kike« 

He's the agent of claims, 

And is strong with the dames 

To me it doesn’t seem right 
Hambrecht and the Socialists 


In the lower house, the champion oi 


the insurance companies that session 
Was a young man from Grand Rapids, 
\Wis., whose pet legislative aversion was 
the Socialist program along certain 
lines. This brought him into contro- 
versy, frequently, with the Socialist 
leader, a rugged and unscrupulous de- 
bater named Minkley, and the conse- 


quence was some lurid speeches on the ! 


floor and even in the assembly parlors. 
The name of this young man 
George P. Hambrecht, formerly of the 
Wisconsin Industrial Commission and 
now director of the Wisconsin State 
Board of Vocational Education. The 
poet said this of him: 

A sober-minded lawyer is George, 

To the front he is trying to forge 

He orates on the floor, 

While the members all 

And arouses Carl Minkley’s deep gorge: 


snore, 


Taxes “Marse Henry’s” Hobby 


\s a member of the group from the 
“third house” there was Henry F. Tyr- 
rell of Milwaukee, now legislative coun- 
sel for the Northwestern Mutual Life. 
His pet hobby that session was a modi- 


was | 


agents 
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fication of the iniquitous tax law and he 
put back of his effort, his usual strenu 
ous efiort. This accounts for the way 
the poet handled him, which was as 
follows: 
And now 
Chas Iekern 
“Our 


ymes our own Henry Tyrrell 
about like a squirrel, 
taxes abat 
Before it’s teo ] 
Wails pleading 
Tyrrell, 


ping Hank 


and wee 


Interviewed the other day about the 
limerick, ‘“Marse Henry” laughed 
heartily but stated that the best part ol 


it was that his “weeping and wailing 
brought results, which, in his opinion, 
condones all, explains all and IS all 


In the estimation of Mr. Tyrrell, “re- 
sults” are the greatest thing in the 
world! 
Equitable of Iowa’s Plans 

rhe Equitable Life of Iowa may ex 
pand its territory this year and enter 
the states of Maryland and West Vir- 

n It will also give further de velop- 
vent to Kentucky and Virginia, where 
it is already entered Vice-president 
and Secretary B. F. Hadley, who will 


have charge of the work of expansion in 
this territory will shortly leave for the 
east to determine the advisability of 
entering Maryland and West Virginia 


John Hancock’s Agencies 


rhe leading agencies of the John 
Hancock Mutual for last year were 
Indianapolis, Pittsburgh, Detroit, Bos- 
ton, New York, Columbus, O., and 


Nearly $5,000,000 of business 
The leading 
Barritt of 

Esick of 


Chicago. 

was produced in Indiana 

George H. 
Joseph W. 


were 


Newark, N. J 


Pittsburgh, Pa.; Howard T. Cring of 
Indianapolis, John C. Irwin of Indian 
ipolis; Louis F. Rheinbeimer of Cleve- 
land: Oliver O. Laughlin of Indiana- 
apolis; S. Chester Coursey of Baltimore, 
ind Sherman M. Strong of Chicago. 
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PROGRESSIVE $3 


CONSERVATIVE 





TWENTY-ONE MILLION DOLLARS IN SECURITIES 


The Growth of Oak—The Solidity of Granite 


On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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MODERN BUSINESS GETTING METHODS 





Selling Opportunities for 1922 Depend cong me 


times did I| try to 
company to pay 


child. Many, many 
rect the 


Wholly on Character of Service Which seedy, oo eng a Ge wie wand 


Life Salesman Offers to His Clients 0»: 


BY MILTON L, 


censure ourseives I 


planned a little oftener, worked 





ister, and thou 


lwelve months are now al 
of promise, alive with mor 
] lking points for life 


able talku 





Let us plunge into ‘ 
vith a firm resolve to 1 
gest cvel but before d v 


Ke an inventory orf ourselv< 








whether we can answer yes 
wing questions 
1 Do \ tl eacl 
vork for the next day 
> Do we go into our 
place ¢ bus ss dete } ed 
his ylicati before 
we go in with the 1 ¢ that w 
! 1 gre r work than | ul 
sl the e msurancs bus ess 

Do we sk ourselves w the 

erview ( er i d it W ive led 
» clos th cast ho did we 
iil 

i Do ortify our gainst 
failing aga the s ‘ ‘ 

Do we secure the 1 es of th 
pplic t’s brothers and near relatives 
! work ong then xt 
Ten Calls a Day 
Six Days a Week 
( Do Mat east calis 
ery « i 1 Wwe t di ween 

; Do we ep tour vith our 
volt holders | surance 
iga il d iL 

8 Do we oO etu ( 

ed prog C mit ini 

i\ 

i) Do we ol elve strictly 
ig regulatior is the ex] ditur 
of our time 

10. De we post ourselves m nce 

out thos W intend to set 

11 Ld e keep ourselves physically 
nd menta fighting t1 f 

| Do we tak« ote of n wes 
deaths. business changes, new orgam 
ations, successes nd failure Ss. aS a 
means Of procut new and additional 

Surance¢ 

1 De we retuse t pt t disa[ 

ntments to discourage Us 

14. Have e full faith the value of 
! ve to ofter nd do we bu 
S uch | ( nsurance <¢ rselves a we 

ggest otners m oO circul 
nees should buy? 
Countless Potential 

Buyers of Insurance 

lf we neglect all of thes things we 

1 mnecessari fail | we neglect 

e we will have but part al success 


io all of them, and we can do all 








oO t n. our success will be assured 
he 1921 general business 
below normal, | manufactured 
countless potential buyers of life insur 
ince hom we will close if we but see 
h It has show hem that the most 
romising stocks, bonds 1d other 
osedly gilt-edge sec s, and 
‘ { ed States government bonds, 
: vagina . t it has 
lso shown b ond Ss ow yt doubt 
1 good ti s oO 1 times, panics 
or no in ot change li insur- 
ine It is the san vesterday, to 
nda w n the same t Oo Ww 
the sures satest d ¢ inest part 
of a man’s possessions 
Our sales opportunities tor 1922 will 


just exactly wh t we m ke them 


but pl ast 


WOODWARD 





ve. My efforts seemed to avail nothing 
day, however, in making a new 


tempt, he said to me, “The interest o1 





$100,000 ll not give my family what 
hope and want them to have What 
] $50,000 more cost?” Phe point I 
\\ t to bri y ho n ] that S15 UUU0 
does 1 look much different than 
£1 000, there is a vast difference 
between the monthly interest income 
) $150.1 ) and on $100,000 
Lo ! what « mes are bur 
e lite surance contracts let ‘ 
peat ( n | called to ee who 
$15,000 that he had carried tor 
5s ye tle showed me his policies 
His i 1 ed as bene cary nd 
} so ont ent beneficiary The 
et ol e policies were to be paid 
to th fe in monthly installments a 
| lived, but tor 25 yez ( 
n O sking him if he had 
other « dren he said he had a dat 
t 12 years old I quickly informs 
! } i i | t will ti it ) one 
( ld ca l that if s \ 








He 


chairman of 
tunities for 1922 was delivered at the January meeting of the Detroit 
Association. 
during the past year by operating along the lines indicated in this address, 


it m 
The 


Of this business 55 per cent was on old policyholders, and 45 percent on 


new 


Milton L. Woodward is with the Northwestern Mutual Life at Detroit. 
is vice-president of the Detroit Life Underwriters Association and 
its entertainment committee. This review of sales oppor- 
As showing the results which Mr. Woodward has obtained 


ay be noticed that he wrote 87 men last year for a total of $1,245,000. 
year was the best one that he had ever had on paid-for, issued business. 


ones. 








His 


do not neglect those who 


< | 
( 

t 
t ss 


Obtain Settlement 
Application Is Given 


+] } 
I 


far 


ve p to y l an undoubted 
ld clothes and went strap] ctive producing ol 
car, made you wholly Id receive a check monthly for 25 
parts unknown to you be 1 hile possibly delicate. dep« 
you \ a | t ol 1 tl where to le nt d us¢ | te would be ‘| ndering 
‘ © ct at > Ie ‘ iit ered | y tl 1 
| ‘ e « stood uy ‘ lace idit 
t I iut lk S 1 oO tf n d ther last cal 
( eda € nd nl £10,000 ‘ three mont! Ted) 
tell wl SI ( ( I t Oo ) 
, o P ‘ he thinl . uch of his ¢ of 


When Dangers of Getting 


Money in Lump Sum 


obt settler t \\ ‘ t t t ‘ l 
e application is P not onl that heth our clients will 
be 1 d then and ‘ . il me privileges in 
t when t ' ( S ( rac ( ( the cold f ts 
mm < deliver goods that re the past offer mute evidence that 95 
! paid for \ man expect | cent ot cash estates—lite msurance 
xpl srouchl t I é a little over fi 
\ to | e } t I ld show, whether thes« 
1 — ad orate ul vhe isca or ! t, that tl cost 
» |} own pol yt that the income co 
, ] 1 painstal c nner | t gua tees to protect, while the 
I ) e } whollv {i liar | 1 etth ent irely doe the 
Memes fee parts ork 
cher ror it j s and re ivs } I } vy what temptations 
O1 = life surance coun- | on » fight whe the world told 
should be to get before r|}that some one has suddenly had 
t ruc stor ( eg reserve | l ed into hi or her hand a lara 
ce Ve } ild m to sho | n on I me cite an experi 
: oie : - ic once 4 thrilled , ve vears age It 
creatin nd leav n estat that | p ed the followin id 
ng ; g s of good local paper: “I have inherited 
1 cont ed ine ( } 1,000 \ suggestion from a disin 
hat } od Pp ol this r regarding the best forn 
be guaranteed hi today or nve ment v1 be greatly appre 
nd that he, while alive, can | ciated.” This small announcement 
ter his ow estate: that he ca within t days, brought over 65 re 
1 he olutel tain no é fterir 1 sorts of jobs, propo 
ever eat Th eT ma siti ad schemes each of M cl 
+] } uilt | 1} | uid erv d t for Ty 
Stat ) re ( that ! conclus ly hat d 
t had a cl live long | terested ad net to be had when 
\\ t ] e unger t i ind it made me realize 
( } \ the onl KT n t r A that incor in 
1 , adh ems <s the only insurance 
two vears ago rt voung We can and should, in almost every 
d een written ind rewritten cast here a policvholder is a father 
1 holdings totaled $100,000 | e him name th children as con 


nilv consisted of his wife and | tingent beneficiaries by pointing out the 


nkage, where It 


ility of shr e « 
te is the beneficiary, due to the direct 
nd claim creditors and the various 
es have upon the proceeds. Point 
t hat fine tl r it would be to 
S$? 000 $3.000 of his insuran 
th! nstallments, for four 
rs, to a boy « irl when 18 years of 
the purpose of financing a co! 
educatio1 Show how nicely the 
erest n ( liance, whether 
0, . Ooo S4. 000 or So 000, pay 
til the child s 0 I 
] ly | Oo! } T to ] ve more 
rt é vhen experienc 
ed ! rie n eded I 
venture, ¢ to help bi 
‘ ‘ child t ption of h 
} , ‘ } 
Showing What the 
Income Will Produce 
1 here thing that will s« iwake 
oO dequate his line 0 
surance is t 1 to show him what in 
me it will produce lo illustrate 
ke a married man who carries $5,000 
te imsurance is generally his e1 
estate Show him how his wife 
d overestimate the possibiliti 
$5,000 given her in one sum. Hav 
cr } SOOT shy wol Id be depen 
Mak ok a little ahead and 
ee how sh ould have to prepare her 
t tor yvocatiol where ror a tew 
she ould not be paid much, be 
( lacl oT experience Show h m 
vondertul help a monthly in 
nt 1or ten cars would be 
10 nteed, to be placed in he 
l every ynth rr ten year 
é tl th ilary fr the 
e < would be the small 
! Vv 1 receive l work she 
e1 ‘ During thes 
vear €1 ng would not be 
pleasant, she at least would be in 
pendent, and at the end of ten vear 
hen e! ran company pa) 
he ould 1 cut oft, she will be 
rom her permanent 
cr her calli g, because of 
ene uned 1 more thoroug! 
nin 
Don't \ eglect talking th 
ynth! ncome ettlement A mar 
iy often think how big $5,000 is, but 
ee how small $48.00 per mont! 
ten years is When you arrang 
S nee on the n thly income bas 
mtrast tl iverag imount he de 
sits in pr iums, monthly, with the 
cr benehciary would receiv 
th] lake him see how little h 
for life imsurance by show 
ge the monthly, the weekly, and in 
cases the daily premium 


-uxuries Paid for 


as They Are Used 


lf you gentlemen who us« tobacco 
id to pay in advance for your supply 
the year 1 would cut out some of 

ir smoking the drinkers of 

hen t country was wet 

d to sig check on Jan, 1 for the 
or they would buy during the year 


drunk so much; if 
had to go into a box office and 
amount you 


Id spend the ovies during the 
xt twelve months, vou would not go 
ucl It because these luxuric 
paid f when used on the dail 
ayvment plat that we must acknow 
that ore money 1 spent it 
1 every ear tor tobacco 
and booze, than for life insu 
nce. Our product probably will never 
old ot ny other than the annual 
j-annual or quarterly premium plan 


when you are talking with a man 


rece his income monthly, show 
hould monthly { 


wl it Hie Ou . ve mon 


when talking with a mar 


los measuring rod 1 the week 
envelope, have him see what h 
hould save for insurance per weck 














24 


and when you try to sell a man who 


rets paid by the day, make him see 
what he can and should lay aside per 
lay tor protection If you talk in 
terms your client thinks in, your sales 

ill be larger and the problem of 
underwriting the men of America won't 


so hard 


Same Service for 
Small and Large Buyers 


There should be one service tor all 
the little fellow as well as the big man. 
Chere are oO many agents trying to 
win favor 1 clients who deposit in 
premiums trom 3000 to 95,000 a year, 
vho forget the little tellow who has 
made a modest start with $20 to $60. 
rhe small man is more thrilled when a 
real interest in his life is shown and he 
never forgets. The big man expects it 
and is callous to attentions shown him 

\s long as we are life insurance men 
we should educate our clients that they 
may realize what their active lives 
mean, in dollars and cents, to those 
whom they have asked to lean on them 
tor their secure keeping They should 
he made to see that life insurance is a 


replacement value for the same reason 


that fire insurance, theft insurance, and 
other forms of insurance art \ loss 
loss and someone always pays 


a ’ 
\ man owning a building bringing him 
: in of $5,000 a vear could not rest 
overnight without having it fully 
covered against fire lf he owned a 
Packard car he would not insure it ac- 
cordin Ford but would 
amply he could 
was stolen 
fully in- 
underinsured? 
our client that 


m come 


g to valuation 
have it 
Dury 
today. 
sured 


It is 


covers d so that 


ow if it 


hor scenpowet! 


anoth« tomorr 
WI! 

and 

our 


Ss Aa 
m inpower 
duty to 


sO 


show 


) have 
| monthly 
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he has educated his family to require 
and expect a certain portion of the in- 
‘ome that his activity creates, and that 
this income that his family depends on, 
and uses, we should strive to 
him hand down to them on the 
income plan after he is gone. 

In making sales opportunities for 
1922 we should show a continuous in- 
terest in the lives of our policyholders, 
and the things that concern them most. 
Keep them informed on the rights of 
beneficiaries and contingent bene- 
ficiaries, the bankruptcy laws, the in- 


needs 


heritance and income taxes. Furnish 
all information and points that affect 
their estates They should be shown 
that the life insurance business is a 


big business, that our calling is of high 
character, and that their purchases can’t 


be safely entrusted to every Tom, 
Dick and Harry. Suggest making 
|} changes when changes in their life 
}occur. Don’t wait for them to call 
you up. Go to them. Make them feel 
that you just can’t help wanting to do 
the right thing for them at the right 
time; that you are on the watch all 
the while. If we do these things our 
clients subsequent purchases will be 
placed at our direction, for we can’t 


| can’t 


keep on seliing them if we don’t keep 
on telling them. 
Men Thinking in 

Larger Units Than Before 

Great prizes are in store during the 
for the aggressive life insur- 

Men are thinking in larger 
units than ever before. They are doing 
things in a bigger way. Let us keep 
active while we can, for someday we 
so fast or so long. Let us 


next year 
ince man, 


work 


| so conduct ourselves that we will ever 





contracts of other companies. 


treatment of policyholders. 


principle of retroaction. 


HE New 1922 policy contract of the MUTUAL BENEFIT 
LIFE INSURANCE COMPANY contains special and 


peculiar advantages for policyholders not combined in the policy 


Ever since its organization in 1845 the Mutual Benefit has 
aimed to issue the most liberal policy contract consistent with 
absolute security at the lowest cost to all members and equitable 
There are extensions of life insur- 
ance service in the new policy forms, but no speculative or un- 
certain features have been incorporated in them. They ‘are 
simple, straightforward, and clear in their terms. The addition- 
al privileges granted this year to new policyholders with the 
Mutual Benefit have, of course, been extended to all old policy- 
holders, so far as possible, in accordance with the company’s 


The Mutual Benefit Life Insurance Company 


of Newark, New Jersey 











Home Offices; 


The Farmers & Bankers 
Life Insurance Company 


Invites Inspection—Inquiry of Integrity 


It Issues 


POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that 
creates a genuine spirit of loyalty between Agents 
and Company 


Wichita, Kansas 
































be remembered as a constructive force 
‘n this matchless work. Let us make 
ourselves so valuable to the men of this 
day that in later years our best pros- 
pects will be the sons and grandsons of 
the men we write today. Let us do that 
dreaming and planning when we can- 
make calls. Let us speed up our 
efforts and translate our thoughts into 
action. Saturate ourselves with the 
good things of life insurance and with 
the enthusiasm and imagination of a 
child, tell everyone who ought to know. 


not 


Find School Teachers 
Offer Fine Field for 
Life Insurance Today 


ROM a report of the work of two 
of the agents of the Illinois Life, 
working in Missouri with the south- 
western department, it is learned that 


at least two of that agency force have 


found out about the good field offered 
among school teachers, and have been 
working it successfully. Two old- 
time teachers have been doing team 
work—Messrs. McBride and Sullivan. 
They visit the school houses together, 
and work right along during “books.” 
One of them takes charge of the 
school, and the other takes charge of 


the teacher, and they made a fine rec- 


ord. According to a report made by 
Mr. Sullivan, they made a_ straight 
record of cleven sales without a break, 
when he missed by “failing to sell a 


red-haired maid.” 


very good-looking 

Mac continued his stride until he made 
i7 sales without losing. This, accord- 
ing to the report, made him a little 
egotistical, but that was all taken out 
of him one week when he lost more 
than 50 per cent of his attempts. In spite 


of the s¢ t-back, the team is still demon- 
strating that it h 
In recently published lists of good pros- 
pects for life insurance, the school 
teacher has had a prominent place. That 
he is becoming a better prospect each 
year is indicated by the increase in his 
salary. According to fi just an- 
nounced by state superintendent of in- 
struction of Kansas, Miss Lorraine E. 
Wooster, teaching in that state has ad- 
‘ed in the past four y from one 
of the lowest paid to one of the high 
est paid profe ssions in the state. Aver- 
age salaries of city superintendents, 
high school principals and high school 
have increased per cent, 
the past year has 


is struck a good lead. 


heures 


van ears 


instructors 75 
and the increase in 
been 10 per cent. 
The average salary of 
intendent in eleven first cl cities 
he state has grown from $3,050 
1919 to $4. in 1920-1921, and 
$4,627 in 1921-1922. Salaries for the 
lower paid positions have increased 
¢ven more, proportionately. The aver- 
in 1918-1919 for high school as- 
sistants in third class i was $692 
in 1918-1919; they increased to $1,315 
in 1920-1921, and to $1,558 in 1921-1922. 


city 


ass 


super- 
in 
in 


? 
t 
1918 336 


age 


cities 


This represents an increase of 125 per 
cent in the four-year period. The sal- 
aries in most instances are for a nine 


school term. 

It is pointed out that this increase 
in an assured amount of income year 
by vear ought to afford not only oppor- 
tunities to write policies for practically 
teacher in the but also to 


months 


every state, 
increase the insurance holding of the 
teachers from time to time 
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29 S. La Salle St. CHICAGO 
Telephone, Randolph 7684 











FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


610-813 Hume-Mansur Bidg 
INDIANAPOLIS 
Hubbell Building, DOES MOINES, IOWA 








_ C. HARVEY 
CONSULTING ACTUARY 
Chemical Building ST. LOUIS, MO. | 











J. McCOMB 
e COUNSELOR AT LAW 

CONSULTING ACTUARY } 
Premiums, Reserves, Surrender Values, 
stc., Calculated. Valuations ard Exam- 
nations Made. Policies and all Life In- 
yurance Porms Prepared. The Law of 

{rgurance a Specialty. 
Colcord Bldg. OKLAHOMA CITY 


J H. 
e 

1523 Association Bldg. 
Telephone State 4992 








NITCHIE 
ACTUARY: 
19S. LaSalle St. 
CHICAGO 








CHARLES SEITZ 
* CONSULTING ACTUARY 
Author of 
“System and Accounting"’ 


209 So. La Salle St. CHICAGO 











Consuttine Actuary 
402-404 Kraft Building 


a S. WITHINGTON 
DES MOINES, IOWA 


Tel. Walnut 3761 








Actuaries & Examiners 
600 Gates Building 
Kansas City, Mo. 


OHN C. HIGDON 





| jum E. HIGDON 

















“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








Burlington, Iowa 














XUM 











Which is Best? 


This or This 


NATIONAL FIDELITY CO- 
OPERATION, intelligent, re- 




















HIGH COMMISSIONS which 


weaken your Company and do eful and tireless. al 
NOT necessarily mean more mips: aie 
MONEY to you. N wc aie _ TOO 
. ATIONAL FIDELITY LS— 
. ADVANCES—mortgaging complete coverage, up-to-the- 


your future, stealing 
your independence. 


GLITTERING PROM. 
ISES, so easily made— 
so seldom kept. These 
all mislead and dis- 
int. They carry 
tess WEIGHT 
now-a-days with 
thoughtful 
Agents. 


minute policies, selling p and 
ideas of proven merit, advertising 
that really prepares a favorable atti- 
tude toward you. 


NATIONAL FIDELITY TRAINING and 
educational service which enlarges your 


capacity to SERVE and to EARN. ‘ 


These help you to build and to develop to 
your greatest possibilities. 


These carry INCREASING WEIGHT. 


Write ALL ages 10 to 60; all standard plans and some specia 
service-rendering and “‘commission- winning’ policies. 


For choice territory in lowa, Minnesota, Nebraska, South Dakota, 
Oklahoma and Texas 
Address 


NATIONAL FIDELITY LIFE INS. CO. 


SIOUX CITY, IOWA 
RALPH H. RICE, President 








Great Southern Life 


Insurance Company 


HOUSTON-DALLAS 
**Texas’ Hundred Million Dollar Company”’ 


Has never issued a policy with 
Double Indemnity 
Premium Reduction 
Coupons 
Group Insurance 
(No frills or trimmings) 
Issues only 


Plain, Simple Contracts 


Full Resteve Values 
(Cash, Paid Up or Extended Insurance) 


Full Total ‘Disability Benefits 


: Monthly Income Payments to Beneficiaries 


in All Approved Forms. 


We offer no inducements to agents except prompt service and fair 
treatment. All business conducted on strictly cash basis. 


O. S. CARLTON, President, Houston 








E. P. GREENWOOD, Vice-President, Dallas 











——— 

















Founded 1865 


THE PROVIDENT LIFE AND TRUST 
COMPANY OF PHILADELPHIA 


Penna. 


Vice-President Coolidge says, ‘Look well then 
to the hearthstone; therein all hope for America 


lies”’. 

The man who is looking well to his hearth- 
stone is very apt to take out an endowment policy. 
It will carry out his purpose for his home if he 
dies, and it will also keep the fire on his hearth 
in his own old age. 


And it is an unselfish policy, for it does not 
shift upon his children the provision for his own 
old age. 


Fourth and Chestnut Streets 
Philadelphia, Pa. 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


INCORPORATED IN 1851 SPRINGFIELD, MASSACHUSETTS 


A company which throughout the seventy years 
of its history has ever enjoyed—because of its 
square dealing toward all and its long record of 
low net cost—the good will of its policyholders, 
the confidence and esteem of the insuring public, 
and the loyalty of its representatives. 


JOSEPH C. BEHAN, Superintendent of Agencies 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. ene 90S Gaeee & Gah See See 
are now 

Our Life ieee Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh "“poi;.2s"* Pittsburgh, Pa, 











Agency Co-operation 
ooh direct mail advertising is just one of the features which give 
or field men a distinct advantage. Last year we distributed ‘isi 
ds—all interested prospects who information. 

service, and ee ee Se ee G tn oe 

increase of 28.35 per cent. in paid business last year. 
Fidelity operates in 40 states. Full level net premium reserve basis. 
Insurance in force over $203,000,000. Faithfully serving insurers since 1878. 


A few openings for the right men. 
FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHI 
Walter LeMar Talbot, t 
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Strength 


There is something vitally compelling in vigorous 
young strength, that happy combination of clear-eyed vision 
that has reached maturity and fresh, untired driving power. 





In the same degree that it inspires the admiration of the on- 
looker it commands respect from associates and competitors 
and its progress is a firm, steady march to a lofty clearly 


conceived goal. 


The International Life is the very personification of young 
strength—young enough to have all of its vigorous qualities 
and old enough to have proven that /its}energy is directed by 
mature reason. Its twelve years of successful operation 
have beaten all records for sane,rapid development. In a study 
of its achievements you find numerous clear traces of that 
controlled aggressiveness that characterizes every enterprise 


which has accomplished anything noteworthy. 


Comparative Statement of Gains 


Dec. 31, 1921 Dec. 31, 1920 Gains Per Cent 
Total insurance in force $138,239,918.00 $130,628,075.00 $7,611,843.00 58% 
Total admitted assets 17,844,916.00 15,386,557.71 2,458,358.29 15.0% 
Total premium income 4,497,072.76 4,236,799.00 260,273.76 6.1% 
Reserve for policyholders 15,833,477.55 13,835,514.41 1 997,963.14 14.4% 
Surplus to policyholders 1,275,624.53 937,019.00 338,605.53 36.1% 


INTERNATIONAL LIFE of ST. LOUIS 


The Company of Today with the Methods of Tomorrow 





MASSEY WILSON J. L. BABLER 


President Vice-Pres. and Gen. Mgr. of Agencies 





